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The Prudential Insurance Company of America’ 


HOME OFFICE 
NEWARE. N. J. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 
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WE DON’T INSURE 


WOMEN 
FARMERS 
MECHANICS 


We Do Insure 





Business & Professional Men 
AT COST 








First and Jargest organization writing Preferred risks 
upon same basis as the Traveling Men’s Associations. 








Kans., Ind., Mo., 


Okla.. 
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LINE UP WITH US 


Penn., Calif., Texas, Ia., Ill., Ark., Wyo., Utah, Ky., N.H., 
Minn., Mich., Neb., s. D.. N. Des Colo., 
Wisc., Tenn. 


| INTERSTATE BUSINESS MEN’S 
} ACCIDENT ASSOCIATION 
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“AMERICA FORE” 


IOC me 


Roosevelt said: 


There is no limit to the greatness of the 
future before America, before our beloved 
land. But we can realize it only if we 
are Americans, if we are Nationalists 
with all the fervor of our hearts and 
all the wisdom of our brains. We can 
serve the world at all only if we serve 
America first and best. 


We must work along our own National 
lines in every field of achievement. We 
must feel in the very marrow of our being 
that our loyalty is due only to America, 
and that it is not diluted by loyalty for 
any other Nation or all other Nations 
on the face of the earth. 


Only thus shall we fit ourselves really to serve other Nations, 
to refuse ourselves to wrong them, and to refuse to let them do 
wrong or suffer wrong. 


(From The Great Adventure) 


The Continental Insurance Company is an American 
institution for American property-holders which gives 
its hearty support to every principle of ‘‘America Fore.’’ 


THE CONTINENTAL 


INSURANCE COMPANY 


CASH CAPITAL $10,000,000 


HENRY EVANS, President 

















- - as 
(Ope 


~~ a 
a nla 


~~, 


Tn 





’ 
' 


OTN LT TT 
































HOME OFFICE MANAGING BRANCH OFFICES 
ERNEST W. BROWN, Secy.-Treas. DES MOINES, IOWA == {| _— 30. MAIDEN LANE AGING Beancy Gree 
° NEW YORK MONTREAL 
6 TOT om MO << ST DOO TTHAT UU soot 














Entered as second-class matter June 28, 1879, at the Post Office at New York, N. Y., under the Act of March 3, 1879 









THE SPECTATOR 





Thursday 



























CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 











Insurance in Force $53,000,000.00 













JAMES A. McVOY 
Vice-President and General Manager 









THE TRAVELERS 
INSURANCE INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


GROUP INSURANCE 
Forward looking employers carry Group insurance. 
They find it accomplishes all the results claimed for it. 


In 1919 The Travelers wrote more Group Insur- 
ance in the United States than any other company, 


Group, and the multiple forms of insurance provid- 
ed by The Travelers, afford agents and brokers great 
opportunities. 


Moral: Represent The Travelers. 


























WISE AGENTS PUSH 


“AUTOMOBILE 
CASUALTY INSURANCE” 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 
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J. C. O.MORSE 


President WICHITA, KANSAS 


“Conservative but Aggressive’’ 








The Fireman’s Fund 
is in the front rank 
in fire, marine and 
automobile insurance. 



















PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1919, over $7,500,000.00 
Insurance issued during 1919, over $26,000,000.00 
Insurance in force Dec. 31, 1919, over $70,000,000.00 





The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business, 
a Pan-Americah does not seek to employ agents of other 
cqgmpanies, but by interesting men of intelligence, character 
and clean recdrd, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, 
it has built up a field organization that is prosperous and con- 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is oper to you. 


Address: E. G. Simmons, Vice-President and General 
Manager, New Orleans, La. 

















A Progressive SURETY and CASUALTY Company 
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THE SPECTATOR 


_ Tue Spscrator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 
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HE recent action of the Bureau of 
Personal Accident and Health Un- 
derwriters in enlarging its committee on 
non-cancellable insurance and instructing 
it to make a thorough study of the British 
experience is significant. Underwriters 
in this country have been inclined to be- 
lieve that there is no public demand for 
such insurance and no need for them to 
go to the extra trouble involved in ar- 
ranging for medical examinations and 
for financing of the necessarily larger re- 
serves. Whether or not their beliefs have 
been blinded by their faith in the old sys- 
tem, the question has been lately brought 
to their attention by the success which 
has accompanied the adding of non-can- 
cellable policies to its types of protection 
by one of the large Eastern life compa- 
nies. With hardly appreciable effort, this 
company has succeeded in making a re- 
markable showing for its first year in 
the business. The experiment has proved 
that without a doubt there is a real de- 
mand on the part of the public for such 
insurance. It supplies to the policyhold- 
ers protection against the future, which 
is what they want. Under the cancel- 
lable policy system the underwriter paid 
the claims and then if he thought the 
tisk undesirable, cancelled the policy. 
The policyholder found himself without 
further protection or the means of get- 
ting it. In other words, as soon as he 
showed the symptoms of really needing 
his insurance, he found himself without 
it. Underwriters have been apprehen- 
sive of the moral hazard in non-catiel- 
lable policies, but it is to be feared that 
any idea which may exist of beating the 
companies may have been encouraged by 


a belief that it was the policy of some 
companies to stand so rigidly on the 


more or less technical terms of their poli- 
cles as cause doubt of their good inten- 


tions. Whether or not this is true, it does 
not seem likely that moral hazard is any 
more to be feared with non-cancellable 
insurance than with the cancellable va- 
riety. The experience of the few com- 
panies that have been selling it is all to 
the contrary, although it must be admit- 
ted that it is not very comprehensive. 
Non-cancellable insurance looks like a 
step in the right direction, a concession 
to the needs of the insuring public, a 
business proposition finding a ready mar- 
ket on a business basis. 


PROPOSAL or suggestion made 

by John R. Shillady, executive 
director of the National Consumers’ 
League, was the subject of comment in 
a recent issue of THE Spectator. It 
will be remembered that the plan pro- 
vided for a compulsory addition to the 
State license fees for automobiles, which 
sum should help to make up a State fund 
to indemnify the victims of motor acci- 
dents. The execution of such a plan 
was regarded as being socialistic, purely 
and simply, and as such, would not merit 
commendation. Recent comments on the 
subject, however, indicate that a different 
interpretation may be given to Mr. Shil- 
lady’s argument. It is said that the es- 
sence of the proposal is compulsory and 
universal personal liability insurance, not 
necessarily carried by the State, in 
adequate amount, as a condition prece- 
dent to the licensing of any and all auto- 
mobiles. While that seems to be rather 
a liberal interpretation, it is, of course, a 
highly commendable one. The number 
and variety of companies issuing liability 
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C. W. Fairchild Resigns. 
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automobile insurance is so great, that were 
such insurance a prerequisite to a State 
license, the benefits accruing to the in- 
surance business would be so widely dis- 
tributed that no complaint could be made 
that a small, select class would reap the 
harvest. Hence, if a law can be devised to 
require adequate indemnity for all auto- 
mobile accidents, without being either 
socialistic in its tendencies or calculated 
to benefit a particular class, it would 
merit the hearty support of the entire 
insurance fraternity as well as that of 
the general public. 


ACTUAL VERSUS EXPECTED 
MORTALITY 

F IFTEEN years’ mortality experience 

for sixty-seven companies is shown 
in the accompanying table, covering the 
years 1905 to 1919, inclusive. The aver- 
age ratio for 1919 is one of the lowest 
experienced during the fifteen-year pe- 
riod, and, following closely, as it does, 
upon the exceptionally high mortality of 
the preceding year, is very gratifying to 
both company managers and policyhold- 
ers, inasmuch as the savings from mor- 
tality constitute an important source for 
the reduction of participating premiums 
through the annual apportionment of 
surplus earnings. 

The quick reversion to normal of the 
mortality experience of the companies 
under consideration presages an early re- 
turn to the pre-epidemic scale of divi- 
dends, which were, in many cases, either 
suspended entirely or considerably re- 
duced by reason of the excessive death 
losses suffered in 1918. 

The average ratio for the entire fif- 
teen-year period for ordinary companies 
of 71.62 per cent, about twenty-nine per 
cent under that expected, according to 
the mortality tables, is indicative of the 
careful selection which life insurance 
companies in the United States exercise 
in the writing of new business. The 
companies thus prove their ability to 
gratify their policyholders by securing 
selected lives, so that by reason of the 
favorable mortality experience resulting 
therefrom they are able to pay a higher 
rate of dividend, and reduce the cost of 
insurance, rather than to inordinately in- 
crease their writings at the expense of a 
favorable death rate. It will be seen that 
for the ordinary companies the amount 
expected to be paid out for death claims 
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PERCENTAGE OF ACTUAL TO EXPECTED MORTALITY—1905-1919. 
1919 AVERAGES 
COMPANIES. 1905 | 1906 | 1907 | 1908 | 1909 | 1910 | 1911 } 1912 | 1913 | 1914 | 1915 | 1916 | 1917 | 1918 ‘ 
; 1905 | 1910 | 1915 | 1905 
Expected Actual Ratio} to to to 
1909 | 1914 1919 1919 
Aptis Tife:..«....0253..450.0- 65.99} 69.01} 70.56] 64.51) 68.94] 65.46| 66.64] 65.84) 64.11] 72.68] 71.96] 80.20] 69.37] 99.62] $8,764,688) $5,785,055) 66.01) 67.80} 66.94) 77.43) 70.72 
American Central............ 45.48| 28.75| 33.59] 44.31] 44.48| 40.99] 54.93] 48.45| 48.81| 58.88) 64.32) 54.08] 49.66] 103.82 633,286 396,532] 62.62} 39.32] 50.41) 66.90| 52.21 
Manapan Tate dnwe sc ccccc| westall sessed eeesl) aoomel ase 40.99) 35.34| 41.73| 42.56] 47.31| 55.30] 32.50] 44.90] 91.69 211,040 143,303] 68.87] ..... 41.59] 58.65) 50.12 
Atlantio Life.........0%+s000. 93.80] 61.70) 44.80] 79.59] 74.80] 69.00] 46.00) 62.47} 53.51] 52.20) 66.64] 51.90) 42.80) 106.07 435,284 213,722] 49.11] 69.12} 56.64] 63.30) 63.02 
Bankers of Nebraska.......... 29.19| 34.20) 35.32! 30.60] 42.81) 36.07] 31.62] 31.81] 34.79] 44.15] 29.73) 35.42) 37.53] 93.65 631,175 295,361] 46.79] 34.42] 35.69] 48.62] 39.58 
Bankers Reserve...<.<.ice22-[ o¥ees| seece| sesee| oveee] wosee 42.78] 37.15| 43.52] 53.99] 38.31] 39.32} 41.90] 33.90] 89.14 454,969 237,787|-62.26] ..... 43.15] 51.30) 47.23 
PUMRIPG ooo ction cakstnals. 83.63| 69.45] 69.88| 65.21 76.10] 71.81] 62.6] 78.15] 56.33] 92.78] 89.58] 69.02] 62.78] 92.82) 1,128,375 864,840| 76.66] 72.85] 72.33] 78.17| 74.45 
WIRUA Cs Goutieasucsavc tatu 76.50| 65.74) 65.44| 67.61] 59.46| 57.27| 57.78] 69.25] 55.16] 72.4)| 77.93] 87.12] 76.05] 99.69] 2,184,047) 1,199,122) 56.19) 66.95] 60.57) 79.40) 68.87 
Central Life, Iowa............ 31.05] 43.23} 38.13] 51.20) 45.20) 33.42] 23.86] 42.55] 37.97] 32.47] 38.02) 36.02) 34.90) 126.15 889,216 430,271] 62.51] 41.76) 34.05] 59.52] 45.11 
Columbian National.......... 51.96| 43.45| 45.84| 54.99] 68.69] 44.79] 60.11] 65.43| 52.61] 54.74] 63.02] 46.29) 51.90] 100.26 1,081,906 564,014| 54.70] 52.98] 55.53] 63.23) 57.25 
Connecticut General.......... 64.55| 55.78} 42.43] 50.47] 41.41] 48.87| 53.49] 53.82] 49.41] 45.74] 69.21] 64.08] 46.73] 107.82) 2,146,335) 1,161,843] 54.11) 50.93) 50.26) 68.39) 56.53 
Connecticut Mutual.......... 78.17| 73.85} 77.12) 69.98] 74.66] 76.85] 74.47] 71.18] 72.19} 62.40) 70.51) 63.71] 58.61] 87.2 3,456,486} 2,282,253] 66.04) 74.75] 71.42) 69.22} 71.80 
Equitable, New York: ....-:.. 80.42| 78.43] 81.76] 89.61| 87.58] 78.80] 86.58] 80.85] 73.75| 74.40] 76.57| 75.96] 70.95] 101.81) 22,702,155) 16,175,873] 71.24] 83.56) 78.88} 79.31) 80.58 
Equitable of Iowa............ 43.13| 48.35] 48.03) 38.47| 67.37] 46.31] 41.93] 38.85] 38.23] 33.80) 33.04] 43.07] 35.62) 96.70) 1,582,568 770,073] 48.67] 49.07) 39.82) 51.42) 46.77 
Maderal Tafe.....’....-......>- 48.00| 51.9] 45.00] 50.00] 53.00] 57.30! 57.90] 54.46] 53.57] 69.42] 32.61] 49.30] 50.78) 96.50 331,662 194,885| 58.74| 49.58] 53.53] 57.89) 55.23 
Fidelity Mutual.............. 71.95| 72.97] 75.32] 78.82] 89.55] 86.88] 86.49] 86.75] 79.91] 88.92] 88.95} 90.86 69.59] 117.49} 1,612,170) 1,198,761) 74.32] 77.72) 85.75) 88.24) 83. 90 
Rranklin Life.........0000.3..| sseee| asec] geess| seoee| sacs. 76.68) 61.26] 63.30] 60.58) 66.62) 65.24) 64.15] 66.80) 86.74 873,302 61,046] 64.24) ..... 65.69) 69.43) 67.56 
Guardian of America...°...... 75.97| 75.87) 77.52] 78.82] 80.44] 79.84] 78.37] 68.18] 66.12| 73.58] 66.62] 61.05} 71.50] 109.23] 1,651,712| 1,099,197) 66.56) 77.72] 73.22) 74.99) 75.31 
Home, New York............. 60.70| 71.21] 87.15] 70.41] 68.37| 68.93] 74.49] 61.63] 62.25| 67.04) 69.46] 64.80] 54.65] 105.98] 1,573,654) 1,613,342) 64.40) 71.57) 66.87) 71.88) 70. 11 
BURNS NIB oss conic coacocne « 77.30| 73.77| 77.76| 69.05] 83.64| 67.46] 73.64) 70.94] 68.02} 64.80) 57.41) 73.63) 58.16] 87.21} 1,032,245 637,074| 61.72} 76.30) 68.97) 67.63} 70.97 
MateesKGgNala..csscaccceccd, coose| sees] 22%89] sinwes |! woes 53.87] 48.08] 40.11] 40.09] 52.74) 55.78] 52.64] 44.86] 101.66] 1,602,640 918,258] 57.30) ..... 46.98| 62.45] 54.71 
TRURVBEA OS. cccsecccacs | Ghoac| 2929s) stewed Soeopel onsen 36.37] 34.94] 43.93] 42.21) 38.45) 63.35) 44.35] 61.10] 57.70 108,029 61,093] £6.56] ..... 39.18] 56.61] 47.89 
Tenor NatOnSl....ccccccccc| scoeed’ seeee 33.33] 13.16] 26.65] 18.43] 15.74 47.99] 28.12) 44.48) 34.85) 47.47/ 31.84) 98.40 992,893 475,446] 47.88) ..... ¥30.95| 52.09} 41.52 
PIRONAAN, | 5 0.50 50:50 o es 71.85] 79.62) 79.34] 78.10] 93.49] 88.20] 85.46) 79.17] 70.97| 92-16) 84.58] 83.40) 85.75) 107.62 649,365 479,419] 73.83] 80.48] 83.19] 87.04) 83.57 
EE eee Mme 93.03} 47.42] $3.40) 57.10) 48.86) 45.95) 90.01] 53.41] 82.94) 65.02} 65.93) 51.44) 115.30} | 142,755 115,325} 80.80] 70.24] 64.23] 75.70) 70.06 
Massachusetts Mutual........ 81.27) 68.00] 66.94) 69. 02| 61.73| 59.58) 58.99] 67.20] 66.90] 59-40) 68.83) 64.74) 56.70) 91.29) 5,819,124) 3,329,181) 57.21) 69.39) 62.41) 67.75) 66.52 
Michigan Mutual............. 69.14) 71.97| 94.43] 75.97] 76.77] 79.52| 88.19] 70.92] 75.05] 67.72) 71.99] 66.04] 75.92] 88.72 697,650 407,843] 58.46] 77.65| 76.28] 72.21) 75.38 
Minnesota Mutual........... 73.82| 85.89} 82.58) 80.99) 67.94) 72.19} 79.28] 67.61] 54.15] 62.80) 70.99] 68.07| 56.76) 99.18 583,096 351,395| 60.26) 78.24! 67.20) 70.90) 72.11 
Bitar Gate. coos bcc] aces |) otal) esead! eeecal seco sse~™ 76.60 64.92| 55.25] 62.91] 57°73] 55.23] 55.25] 115.99]. 1,923,210] 1,246,119] 64.80) .....] ..... 69.64! 69.64 
Mutual Benefit............... 77.80| 70.55} 6€.92| 60.07] 61.30] 65.19] 63.29] 69.14] 58.06] 62-21) 56.37] 62.70] 51.35) 86.68} 10,980,268) 6,670,531| 60.76) 67.33) 63.58) 63.57) 64.83 
Mutual, New York. . 80.44] 74.99) 84.80) 77,59] 76.51] 78.46) 70.63) 72.21) 75.40 75.04 7354] 75.68| 71.62] 95.70| 22,142,478] 13,956,589] 63.01] 78.87| 74.35) 75.91] 76.38 
National of U.S. A........... 67.96] 60.14] 60.66) 53.13) 70.01} 61.86) 64.48) 69.69] 73.25 62.20) 64.03] 63.07] 67.44] 116.46] 1,136,524 773,224] 68.96] 62.36] 66.29) 75.81] 63.15 
National Life, Vt............. 64.73| 66.85] 72.85) 63.66] 61.08| 63.70] 69.07] 67.01) 58.02} 63.01) 65.86] 63.63} 63.66) 84.03} 2,663,001) — 1,665,761) 63.23) 65.83) 62.35} 68.09) 65.76 
New England................ 67.05] 64.27} 67.20) 63.94] 56.76| 62.43] 57.02] 66.20] 56.85] 59-02] 61°83] 62.96] 57.78] 100.28) 4,600,771) 2,444,830) 53.13] 63.84) 60.30) 67.21) 63.78 
NBWINORK: « s.isccesceaetones 77.69| 73.62] 76.91] 76.44] 77.78] 75.99] 72.77] 72-79! 73.42! 70.66] 70.82] 94.62] 28,673,402) 22,543,077] 78.62] 75.38] 75.13) 77.63) 76.05 
OE EES PEE Ee nO? Aes pate RE 132. 64) 115. 08]114.60| 98-68) 92°39] 91.22] 89.17] 93.68] 130,603] —-150,870)115.47) ..... 115.25] 96.37]105.81 
North American, Canada... 65.00] 42/46] 46.04] 61.35] 73.56] 62.08] 40.62) 54-87) 57°37] 88.00] 71.92] 109.76 736,861 497,802] 55.79} 53.53] 58.49] 76.57] 62.86 
Northwestern Mutual......... 58.24] 59. 13| £3.78| 57.56] 57.04) 59.59| 54.48) 99-86) 60.31) 63.63} 54.26] 78.10] 19,194,6)1| 19,957,659| 57.06] 59.47| 56.91) 62.67) 59. 68 
Northwestern National... . 83.37] 70.10] 74.36] 69.76] 72.72] 72.10] 77.87] 59-88) 52.4 | 57.46] 53.61] 119.20) 823,435 6,973] 61.56] 75.94] 70.46] 68.86| 71.75 
Pacific Mutual............... 67.92] 59.10] 53.46] 63.95] 56.84] 62.27] 66.50] 9-76] 65.89] 58.06] 60.25] 104.54] 2,224,802) 1,414,306) 63.58] 62.05) 60.32) 70.46) 67.61 
Penn Mutual................ 72.65] 66.30| 73.84] 71.27] 65.65| $0.51) 71.56] 73-12) 8.82] 76.75] 64.75] 105.25] 9,549,718] 6,534,629/ 68.44) 68.46) 72.42) 76.80) 72.56 
Philadelphia Life.........-.-.] .--:-] aaticl SPE meeenn Ipieiit 74.84] 68.42] 63.86] 85.35] 62-60) 73°39) 51:05] 72.89] 106.21) 503,065] 370,270] 73.61) ..... 71.01| 76.52| 73.77 
Phoenix Mutual... 62.14] 6.64] 64.12] 67.49] 62.23] 75.67] 68.81] ®L-4) 71°90] 57.50] 57.22] 97.10] 2,352,153] 1,442,556) 61.31] 64.51) 67. 05) 68.87) 66.81 
Provident Life and Trust... . 67.10] 53,60] 54.98] 50.28] 52.33] 58.98) 50.32) 48-20) 48.87) 50.60] 44.76) 88.17} 4,177,670] 2,155,485] 51.59] 56.27) 51.62) 56.80) 54.90 
Rarateelale................. 62.1.] 50.00] 44.13] 46.02] 44.43] 52.40] 18.22] 49-96) 33.43] 43.47] 27.79] 75.69 155,912 67,997| 43.62| 48.30] 42.51] 44.80] 45.20 
ie Eee nd 58.36] 65.14] 70.30] 62.13] 57.92] 57.18] 53.45] 59-38) 59.46] 51.74) 58.45] 101.85] 1,049,422] 563,260] 53.70) 67.36) 58.01) 65. 04) 63.47 
Reserve Loan 52.13] 56.58] 31.07| 46.0] 55.52] 76.30| 66.85] 29-83! 60.84) 48.84) 68.04] 90. 18 348,816] 207,003] 59.35] 37.86) 60.70) 65.45] 54. 67 
Royal Union........... 55.11] 67.17} 62.79] 64.26] 54.64] 60.92] 53.95] 22-80) g6.87) 59.00] 79.96] 127.50 466,495 289,112] 61.99] 57.21] 56.91) 79.06) 64.39 
Security Life of America....... 46.69] 42°46] 36.52] 20.51] 41.37| 75.23] 65.19] 77-73] 32°96] 58.94) 72.29) 113.93] 226,499] 119,006) 52.56 40.18) 56.01) 66.02) 57.74 
Security Mutual, N. Y........ 76.61) g0 241 68.37| 78.54] 77.10] 80.93| 73.93| 49-58] 81.46] 81.42) 71.62! 111.89] 719,774) 553,041 76.84) 80.32] 72.0%] 84.65) 78.99 
State Life, Ind............... 68.36] 64.80] 51.88] 75.43] 66.92) 69.32) 66.88] 69-07] 55.13] 68.20] 65.14) 90.84] 1,156,394] _ 836,720) 72.39) 61.83) 69.44) 70.34) 67.20 
State Mutual, Mags........... 71.47| 69.25) 66.53| 62.37| 59.90] 72.76] 58.41| 96-55} gg '51! 71.36] 47.27] 84.25] 2,687,161] 1,881,742] 70.01] 68.85] 60.40) 67.88 65.71 
St. Louis Mutual............. 55..0} 31.70] 39.00} (6.0) 63:0) 87.00) 59.10) 49-00) 46°30) 58.89] 68.65) 63.70 63,941 0,900|126.00] 61.50] 65.12] 72.69] 66.43 
Sun Life, Canada............. 92.95] 79.36] 67.79] 71.81| 76.53] 77.34] 69.45] 79-92] 73°41] 82.06) 88.20] 113.57| 3,332,416] 2,890,708) 86.74) 80.73) 73.03) 88.80) 80.85 
IVSMEIEN c coccosccea beens. 66.85] 74/801 69.02] 60.95] 70.03} 60.34) 53.45] 53-81) 65.54) 59.35] 54.25] 98.16] 9,658,328] 5,474,960] 56.68) 74.13) 59.71) 66.80) 66.88 
Union Central................ 2.81] 62.13] 59.43| 58.26] 58.50] 61.04/ 50.68] 55-20] 61 49| 61.22} 56.38] 89.25] 6,413,983} 4,078,560] 63.59] 60.60) 56.73) 66.37) 61.23 
Union Mutual................ 71.75| 69.35| 72.64| 76.30] 74.55| 71.52| 67.10] 85.10) 59 84) 79.70] 71.05] 80.84 671,225 467,046| 69.58| 69.85] 70.91] 72.20] 70.99 
United States...........0000. 89.42] 75.20] 80.78] 84.62/105.45) 89.87) 70.75 70.02} g9°32| 74.83] 76.16) 93.37 282,315 266,484] 94.36] 89.09] 84.10) 85.61) 86.27 
RSA 5s ccdcdseecescs. 75.63} 73.48] 72.16] 70.46 69.61] 70.941 66.09 63.66] 68.40] 68.86| 63.35] 95. 12|$202,947,068]$132,399,525| 65.21] 73.76) 69.15) 72.19) 71.62 
Industrial Com panies. 
Baltimore Lile.....0c.cccccc-|  cceee 112.54] 103.84] 106. 63]101.89|106. 66]104.47|103. 91]104. 78|109. 05)100.88) 99.20) 104.80) 170.71 299,016 301,689|100.87| 84.98]103.97/115.29|101. 08 
CEES AT TRE Tage Me 1 (ESS leer meee 117.54) 112.20] 108. 04/104. 37}101.47|101. 05} 95.12] 103.24] 109.01) 160.38 478,529 470,748| 98.38] 117.54|105. 42/113. 23) 112.06 
John Hancock... ... me 89°33] 86143] 35754] 87° 27| 93.49] 84:83| 85.26] 78.95] 75.86] 79.24] 79.08| 79.37] 126.22] 12,605,043] 8,703,219) 69.07| 86.33] 83.67| 86.60 85.53 
PE MIAMIIRWANG ..cictsss | sca d wenerell comols| crmsel, sees 68.93] 78.76| 78.49] 77.85| 73.84] 77.05] 70.21) 82.03] 145.00 327,198 241,067| 73.68} ..... 75.57| 89.59] 82.58 
Life Ins. Co. of Va. . 147.49] 112271] 115270]106134]112- 3/|112'26]110.48| 99.04] 99.45] 96.05| 78.82| 83.49] 142.99| 1,682,398] 1,243,857] 73.93) 113.04/105.82) 95. 05)104.07 
Metropolitan........ "| 108'07} 103.72] 101.74| 96.59] 93.26] 95.29] 91.69] 91.12] 95.15! 89.75] 87.02) 89.10} 86.00] 126.06| 44,990,843] 36,650,056] 81.48] 100.67] 92.60] 93.93) 95.1% 
Mutual of Baltimore..........]  ..... 112.79] 121.52] 21.52/121.88| 88.00] 88.96] 88.31) 80.75] 88.74] 83.47] 88.68] 91.78] 160.20 206,477 157,159] 76.12] 119.43] 86.95)100. 05/102. 14 
POGUMUEN 52 csinss ovoccsecs 107 41| 104.06] 105.84} 94.14] 90.49| 88.66] 82.39| 79.49] 79.15| 78.74| 76.40| 76.92| 76.65| 129.55] 39,749,095| 29,658,375] 74.62] 1C0.39| 81.69) 85.03) 89.14 
Western and Southern.........| ..... 113.25] 115.39] 111.64|122.41) 88.36] 89.45] 86.13] 97.15] 74.04) 79.70) 88.49 91.04) 129.50) 1,519,810 1,278,059| 84.14] 115.67] 87.02) 94.57) 99.09 
ADAIR <.ccc cee ss ecsnes 103.46] 101.69] 101.16 4.03 91.72] 92.25] 87.03] 85.54] 86.41] 83.22) 81.58] 82.76] 81.52 129. 98|8101,859,309| $78,704,229] 77.32] 98.53] 86.86] 90.63) 92. 06 
was $202,947,068, while the actual pay- the mortality section of the gain and loss tality. The tabulation shows the yearly 


ments were only $132,399,525, or but 
65.21 per cent of the expected as com- 


pared with 95.12 
1917; for industrial companies the total 
expected amounted to $101,859,300, 
while the actual was $78,704,229, a ratio 
of 77.32 per cent, as compared with 
129.98 per cent in 1918, and 81.52 per 
cent in 1917. 

The table herewith. is made-up from 


in 1918, and 63.35 in 


exhibit, 


it 


ems: 


which considers the following 
On the credit side expected mor- 
tality on insurance, from which is to be 
deducted the reserves released by death, 


together 


leaving the expected net mortality on in- 


surance at risk. 
the expected net mortality and the actual 


The difference between 


with 


averages 


New Wyoming Commissioner 





percentages for a period of fifteen years, 
for the three 
five-year periods, and also for the entire 
period, 1905 to 1919, inclusive. 








mortality is the saving effected. The 
second item, divided by the first, gives 


the percentage of actual to-expected mor- 


4 


R. B. Forsyth having resigned as Insurance 
Commissioner of Wyoming in order to engase 
in the insurance business, he is succeeded by 
Donald M. Forsyth, 
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NEW YORK SURVEYS 


’ 


The Examinezs’ Group.—On Thursday 
of last week was held a meeting—the first of 
its kind—to consider the formation of an ex- 
aininers’ group, and it was extremely successful. 
There were twenty-five offices represented, with 
two examiners from each in most cases. The 
meeting resulted in a vote that a committee of 
fifteen be appointed by the secretary of the 
Insurance Society, who served as chairman of 
the meeting, this committee to report on a plan 
oi organization and nomination of officers at 
an adjourned meeting to be held on Friday, 
November 26, at 5:15 P. M., in the board room 
of the New York Board of Fire Underwriters, 
123 William street. 

As to Rebating.—The present conditions 
have revived the question as to what might or 
might not constitute a rebate where additional 
time in the payment of premiums’ may be de- 
sired. In this connection the ruling of the State 
Insurance Commissioner of Maryland of July 
i, this year, may be deemed of value. This 
ruling was to the effect that after the expira- 
tion of the normal period of credit, say sixty 
days for the payment of the premium, interest 
should be charged on all unpaid accounts. The 
suggestion is worth bearing in mind. 

The Prohibited List.—The prohibited list 
is rather a disappearing factor in underwriting 
at the present time. Formerly of primary im- 
portance, the increase in assets alone has been 
sufficient to enable the companies to pick from 
this list many classes that were hitherto re- 
garded as undesirable. 

One Loss by Increased Cost of Printing. 
—The proposal of the New York Board of 
Fire Underwriters committee on surveys to 
change from the printing of their admirable 
reports to a mimeograph style because of the 
enormous increase in the cost of printing is 
very much to be regretted. It is doubtful 
whether any process other than printing will 
produce results quite as good or be of equal 
value. Still, the increased cost of many things 
is forcing the try-out of new methods, and this 
very try-out will lead probably to improved 
processes. 

The Field Practice Committee.— The 
meeting of this committee of the N. F. P. A. 
was held on Monday last. The committee had 
before it for active consideration the following 
three matters: 1, The report as made to the 
anual meeting last May, with the discussion 
thereon; 2, the highly important question of 
making, if possible, a rule which would estab- 
lish a fixed relation between the commonly ac- 
cepted practice of five fire pails for each 2500 
square feet, and other devices. The difficulty 


now is to determine how many extinguishers 
of various kinds will be accepted in place of 
the established unit; 3, the matter of the pam- 
phlet for private fire departments. A suggested 





outline was considered, and a sub-committee 
appointed to put the thing into final form for 
submission to the full committee. The next 
meeting of the committee will be held in Janu- 
ary, at, or near, the time of the mid-winter 
meeting of the executive committee of the 
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A Fire in a Film Vault.—Within the past 
ten days a fire in a vault used for the storage 
of films, which vault was not of the highest 
standard, was what might be considered suc- 
controlled by the sprinkler equip- 
This does not mean that the loss was 


cessfully 
ment. 
negligible, but it does mean that the fire was 
confined to the vault. 


PHILADELPHIA 
Collections Slow.—Much 
being heard along Walnut street concerning 
collection of Brokers and agents 
alike complain of their inability to secure pay- 
ment of outstanding premiums. This condi- 
tion seems to prevail generally here, only a few 
offices being among the more fortunate, or per- 
haps better say, conservative ones. 


NOTES 


comment is 


accounts. 


Classes in Philadelphia.—The Insurance 
classes to be held under the direction of the 
Irsurance Institute of last 
week at the Fire Insurance Society in Phila- 
delphia for enrollment. The number enrolled 
was satisfactory, but it is expected that a much 
larger number will enroll this week. Insurance 
men are urging upon their clerks to avail 
themselves of this wonderful opportunity to 


America opened 


learn the fine points of the business. 


CHICAGO AND THE WEST 

Cook County Field Club Meeting.—The 
Cook County Field Club held its November 
meeting on November 10, in the assembly room 
of the Chicago Board of Underwriters. Ernest 
Palmer, assistant general counsel of the Na- 
tional Board of Fire Underwriters, was the 
principal speaker, his theme being “Important 
fire insurance cases recently decided by the 
ccurts of the various States.” He also touched 
upon the legislative outlook, and called atten- 
tion to the fact that the legislatures of over 
forty States will soon be in session. He 
further called attention to the fact that legisla- 
tion inimical to the insurance business was not 
in prospect, owing to the elimination of the 
radical element in the recent elections. C. R. 
Tuttle, Western manager of the Insurance 
Company of North America, also spoke briefly, 
and commended the organization for its inter- 
est in fire prevention work, and suggested that 
the members do everything in their power to 
spread the gospel of fire prevention. 

Insurance Club Meeting.—The 
monthly meeting of the Insurance Club of 
Chicago was held on Tuesday last in the as- 
sembly room of the Chicago Board of Under- 
The speaker of the evening was 


3 


regular 


writers. 


Robert J. Folonie, attorney at law, who has 
Mr. 
Folonie’s subject was “Random Comments on 
the Law Relating to Fire Insurance.” A large 
batch of applications for membership was pre- 
sented at this meeting. The club has had a 
boosters’ committee at work, getting in new 
members during the last thirty days. The com- 
mittee has appointed twelve teams designated 
by The black team, which heads the 
list, is captained by C. G. Whipple, and the 
runner-up, known as the dark green team, 
captained by A. T. Graham, is a close second. 
The booster committee, of which E. Irving 
Fiery is chairman, is making an effort to se- 


made a special study of insurance law. 


colors. 


cure 500 new members by the first of De- 
cember. 
James Smith Makes Change.—James 


Smith, examiner in the Western department of 
the Fidelity-Phenix, has been appointed super- 
intendent of agents for the Western Depart- 
ment of the Firemens of New Jersey and affili- 
ated companies. 


BOSTON AND VICINITY 


Annual Meeting of Boston Board.—The 
annual meeting of the Boston Board of Fire 
Underwriters proceeded exactly as per schedule, 
and C, H. J. Kimball was re-elected president 
and Alfred Davenport elected vice-president. 
Secretary-Treasurer F. E. Cabot and Manager 
H. Belden Sly were, of course, staff re- 
elections. The report of President Kimball 
followed precedent in being chiefly a review of 
the year’s activities, and the fact that it 
was largely routine and contained no recom- 
mendations is perhaps the best endorsement of 
a tranquil and efficient administration. Man- 
ager Sly furnished the statistical information 
covering the physical activities of the board 
during the year. 

Brokerage Changes.—Fred L. Hatch, a 
brokerage firm, has announced its affiliation 
with Kimball & Gilman. He was formerly with 
the Rice & Whitney agency. George E. Rogers, 
a broker associated with Kemp & McCoy, has 
been admitted to partnership in the firm. He 
will have charge of the direct business de- 
partment. 


Board of Appeal Hearing.—A public 
hearing was given by the State Board of Ap- 
peal for Fire Insurance Rates, at which, on 
behalf of six shoe manufacturers, the Smith 
Insurance Service demanded a reduction in 
the rates of fifty per cent. Smith based his 
appeal on the experience of the shoe business 
only. 

Insurance Classes.— Seventy-seven stu- 
dents, hailing from as far as Brockton, Wal- 
tham and other outlying sections, have reported 
to the Insurance Library Association classes. 
Ninety is the maximum that may be accom- 
modated. 
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HENRY EVANS TO RETIRE 
Now President of Continental, Fidel- 
ity-Phenix and American Eagle 
Insurance Companies 


WILL BECOME CHAIRMAN OF BOARD 











Companies Are Very Strong Financially 
and Well Provided With Competent 
Officers 

Henry Evans, who has long been one of the 
most prominent figures in the fire underwriting 
world, will, in a few months, retire from the 
presidency of the Continental, the Fidelity- 
Phenix Fire, and the American Eagle Fire In- 
surance companies of New York, and will be- 
come chairman of the board of directors of 
those companies. Mr. Evans has built up the 
companies named to such proportions that 
they have come to occupy a dominating place 
among the insurance institutions in this coun- 
try. Mr. Evans himself has long been rec- 
ognized as a most astute financier, and his 
wise investments have been of great assistance 
in the upbuilding of his companies. 

Although Mr. Evans has been assisted by a 
large and competent corps of officers, of neces- 
sity many diverse and heavy responsibilities 
have fallen upon him, and it is his desire to 
escape from the burden of detail work which 
impels him to resign the presidency in favor of 
the less onerous office of chairman of the board. 
The latter office will enable him to retain his 
active interest in the companies, but without 
being compelled to give so much attention to 
details in the conduct of their business. 

On January 1, 1920, the Continental had a 
capital of $10,000,000, with $39,624,376 of 
assets; the Fidelity-Phenix Fire was capital- 
ized at $2,500,000, and had $25,816,252 of re- 
sources, while the American Eagle Fire had 
$1,000,000 capital, and $3,878,089 of assets. 

Apparently no definite plan has been reached 
as to who will succeed Mr. Evans in the offices 
of president of the trio of companies. It is 
believed, however, that the offices will be filled 
from the present staff of officers, and that, in 
consequence, there will be a general rearrange- 
ment of the official staffs. 

The present roster of officers of the three 
companies, some of whom occupy official posi- 
tions in all three, includes the following named 


gentlemen: Vice-presidents, Joseph E. Lopez, 


James J. Hoey and C. R. Street; secretaries, 
F, R. Millard, Ernest Sturm, C. E, Allen, H. 
E. Maxson, Alfred Stinson, James A. Swinner- 
ton, J. R. Wilbur, W. Quaid, N. T. Robertson 
and S. R. Kennedy; assistant secretaries, M. E. 
Moriarty, J. P. Hollerith, G. H. Rees, Paul L. 
Haid, R E. Hall, H. W. LaRue, O. F. Grover 
and H. A. Bush; auditor, J. F. Cunningham. 


COMPANIES PROTEST RATE 
REDUCTION 


Commissioner Gives Hearing to 

Show Why It Should Not Act 
[Special Dispatch to THE Spectator] 

AusTIN, Texas, Nov. 
companies doing business in Texas have regis- 
tered a strong protest against any action by 
the State Fire Insurance Commission to re- 
duce, readjust, or in any way disturb existing 
rates. At a hearing before the Commission, 
which was begun here on Monday, on behalf 
of the insurance companies, Judge William 
Thompson of Dallas objected to any change of 
insurance rates on any class or classes which 
would not have the effect of producing more 
money in aggregate premiums than has been 
produced in past on the hazards carried. 

The companies urged that rates as a whole 
be not at this time disturbed or changed, but 
that if in the opinion of the Commission they 
should be lowered as to any class or classes, 
then the rates on the classes showing an ex- 
cessive loss ratio, and especially classes listed 
for this hearing, shall be increased in such 
sum as will make themselves sustaining and 
self-supporting and so as to produce approxi- 
mately $1,000,000 more in premiums on the 
hazards carried than had been obtained in the 
past from like liability upon the same hazards. 
It was insisted by Judge Thompson that this 
was an inopportune time for reducing insur- 
ance rates in Texas in view of unsettled busi- 
ness conditions. He pointed out that the busi- 
ness of the past ten year period, during which 
time rates have been controlled by the State, 
has been conducted without profit, “by reason 
of the fact that the rates in force have been 
inadequate to carry the loss sustained in the 
conduct of the business and the necessary and 


Texas 


17.—Fire insurance 


reasonable expenses incurred in carrying it on. 

Judge Thompson further insisted that the loss 
ratio sustained has exceeded sixty-two per cent 
and that the necessary and reasonable expenses 


of doing business exceeds forty per cent of the 
premiums collected. He added that on De- 
cember 31, 1919, there was a liability outstand- 
ing against the companies doing business in 
Texas in the years 1915-1919 exceeding $400,- 
000,000, and that these companies doing busi- 
ness in Texas on December 31, 1919, have and 
hold in the aggregate premiums, collected under 
policies issued, and not yet earned, exceeding 
$6,000,000. Further objection to reduction was 
made by reason of the fact that the Commission 
during the year had brought about a reduction 
of $500,000 in income due to a change in ap- 
plication of the key rate to-dwelling classes of 
the State. 

The Commission proposes a revision and re- 
adjustment of rates on a number of classes in- 
cluding automobiles, lumber and saw mills, 
dwellings in cities, cotton gins, farm dwellings, 
apartment houses, all frame and iron clad 
mercantile buildings and cotton risks. The 
hearing will consume several days, it is indi- 
cated. SUE EEEEEEEEEEEE 

American Insurance Digest 

Over a week ago, THE SPECTATOR was con- 
fidentially informed that James E. Dunne, 
president and general manager of the Amer- 
ican Insurance Digest, had taken steps to dis- 
solve the partnership existing between him 
and George W. Wadsworth. This matter now 
having become public, it has been confirmed 
that Mr. Dunne has served notice of his de- 
mand for the dissolution of the business con- 
ducted under the style of The Insurance Pub- 
lishing Company. He has also applied in the 
courts of Cook county, Illinois, for a receiver 
for the publication. Meantime, the latest issue 
of the American Insurance Digest appears as 
being published by G. W. Wadsworth instead 
of The Insurance Publishing Company, and 
John W. Petrie continues as editor, the names 
of J. E. Dunne and The Insurance Publishing 
Company have disappeared from the editorial 
head of the magazine, which had previously 
carried the names of J. E. Dunne, as general 
manager, and G. W. Wadsworth as treasurer. 


J. Henry Bastert Dead 
J. Henry Bastert of Quincy, Ill, a well 
known Western insurance agent, died early 
last week after an illness of several months. 
He was prominent in both the State and Na- 
tional Associations of Insurance Agents. 
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PLUVIUS INSURANCE 


Policy Forms of the Eagle, Star and 
British Dominions Insurance 
Company 





MANAGER ROBERT GAMBLES IN U. S. 





Great Variety of Risks Covered by this 
New Form of Insurance 

Robert Gambles, manager of the Pluvius de- 
partment of the Eagle, Star and British Do- 
minions Insurance Company, has been in this 
country for some time, preparing and directing 
the work of opening a rain insurance depart- 
ment in this country. Mr. Gambles has an office 
with Fred S. James & Co., which firm is United 
States manager of the company. A good deal 
of business in this line has been written during 
the summer and fall despite the fact that no 
especial effort has been made to secure any 
large volume. 

Mr. Gambles, in working out the forms of 
his policies, has evolved a number of ingenious 
plans to attract the customer and at the same 
time provide safety for his company. One of 
the most difficult of his tasks has been to rate 
towns and cities by day, owing to the lack of 
official information on the rainfall by days in 
restricted territories. The reports of the 
United States Weather Bureau and other 
similar sources of information give the neces- 
sary data by localities and seasons or for 
periods of time as short as one week. Mr. 
Gambles has rated English towns and cities by 
day, however, and was determined to do the 
same in the United States. By dint of con- 
tinued searching and by buying up old reports 
and books, many of which are out of print, he 
gained much of the desired information and 
is now busily engaged in completing his rating 
system. 

The policies of the Pluvius department are 
designed to cover all the exigencies of outdoor 
life and other risks dependent in any consid- 
erable degree upon the weather for success. 
They insure builders, farmers, caterers, pro- 
moters, athletic meets, pleasure events, resorts 
‘fall sorts, film productions, exhibitions, fetes, 
pleasure boats, open markets, and many other 


The form of cover varies according to the 
nature of the risk and the choice of the 
assured. In many cases they will pay a total 
loss in case of a stipulated amount of rainfall, 
in other cases a percentage of the amount of 


+h 


policy, in proportion to the amount of rain- 










fall. In case of continuous entertainments the 
policy is so drawn that the assured gets the 
difference between total receipts on a rainy 
day and the average total receipts of three fine 
days. Again the policy agrees to pay a fixed 
sum, representing expenses, in case it becomes 
necessary to abandon the event insured. To 
resorts, hotels and boarding houses a sum 
equal to twenty per cent of the total weekly 
expenses of the visitors for each week in 
which a stipulated amount of rainfall occurs 
for three or more days will be paid. To 
farmers is offered the opportunity to insure 
against the weather in harvest time. In cases 
where the risk is considered good enough, the 
company will pay a total loss in case of any 
damage to the crop. In other cases the loss 
will be paid on the basis of a stipulated amount 
of rainfall within the period of time covered 
by the policy. 

While so far a large proportion of the busi- 
ness written has been with pleasure resorts 
of various kinds, Mr. Gambles is in hopes of 
being able to develop the business among 
farmers with the idea in mind that safeguard- 
ing their welfare is a real economic service. 
He expects to devise several more policy forms 
with their interests in view and to make that 
branch of the business a large one. 

Rain insurance, in order to be profitable, 
needs a wide distribution of risks, and the 
Eagle, Star and British Dominions Company 
is accumulating a world-wide distribution as 
rapidly as possible. Naturally the tropics do 
not provide weather conditions which are in- 
surable, due to the sharp lines of demarcation 
between the good weather and the rainy sea- 
son. However, in those parts of the world 
where the weather is such as to allow cover- 
age against it with safety, the company plans 
to write such insurance. 


Conference of L. and L. and G. Managers 

General Manager A. G. Dent, of the Liver- 
pool and London and Globe of Liverpool, met 
the various department managers in the 
United States at White Sulphur Springs last 
week. Those present include H. R. Louden, 
United States manager, New York; F. H. 
Cauty, United States marine manager; W. F. 
Robertson, Western manager ; T. H. Anderson, 
Pacific Coast manager; J. G. Pepper, assistant 
Southern manager; J. G. Thompson, Canadian 
manager, and A. Duncan Reid, president of 
the Globe Indemnity Company. 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’l Mor. 


SAMUEL DEUTSCHBERGER APPOINTED 
Becomes Chief Examiner on Retirement of 
Daniel F. Gordon 

Superintendent of Insurance Jesse S. Phillips, 
of New York, yesterday announced the ap- 
pointment of Samuel Deutschberger as chief 
examiner of fire and marine companies. Mr. 
Deutschberger takes the position left open by 
the resignation of Daniel F. Gordon, who be- 
comes associated in official capacity with the 
Sumner Ballard group of reinsurance com- 
panies. 

Mr. Deutschberger has been chief examiner 
of the Underwriters Association Bureau since 
it was organized in 1911. He had previously 
been assistant examiner, in which position the 
energy, initiative and thoroughness of his work 
soon attracted the attention of his superiors. 
He has possessed to a remarkable degree the 
confidence of the various superintendents and 
lis new appointment is a well merited recogni- 
tion of his accomplishments, 

Mr. Gordon, who left his desk in the de- 
partment this week, has been with the depart- 
ment for twenty years. His good judgment 
and resourcefulness helped to pilot the depart- 
inent through many critical situations. Before 
he left the department, his friends there sub- 
scribed to a Tiffany gold watch and chain with 
a cigar cutter, which was presented to Mr. 
Gordon by Deputy Superintendent Stoddard. 

Superintendent Phillips said of Mr. Gordon: 
“It is with deep regret that I am compelled to 
accept the resignation of Mr. Gordon, who, 
after many years of faithful devotion to the 
public service, finds it necessary to enter pri- 
vate employment.” 


H. W. LETTON TO MANAGE GREAT 
LAKES 


Elected Vice-President and Director of 
Chicago Company 

Harold W. Letton, United States manager 
of the Netherlands Fire and Life, has been ap- 
pointed underwriting manager of the Great 
Lakes Insurance Company of Chicago. He 
was also elected vice-president and director of 
the company. Mr. Letton takes the place of 
A. C. Mack, whose death occurred last month. 

The officials of the company are all of 
Polish descent. Mr. Letton is an experienced 
underwriter and has conducted a profitable 
business for the company of which he was 
manager. 





The Squire Company, Inc., of New York, has 
opened a branch office in Chicago. 
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INSURANCE DISTRICT EXPANDING 





Union Indemnity and Northern of New York Buildings in Course of Con- 
struction on Lower Maiden Lane 


JOHN A. ECKERT & CO. AND HALL & HENSHAW OFFICES ON GOLD STREET 


Traditional Fulton Street Barrier Forcing Eastward Development—Movement Along 
Both Sides of William Street Spreading Down John and Other Streets 


It was fifteen years ago that THE SPECTATOR 
moved into its present office at the southwest 
corner of Fulton and William streets. At the 
time of removal an editorial appeared in its 
columns which in a brief way traced the his- 
tory of the development of the insurance dis- 
trict up to that time. 


Years ago, in the late seventies, when our 
offices were in Dey street, a majority of the in- 
surance companies’ offices were strung along 
on both sides of lower Broadway; from Fulton 
street to Wall. Later on, our offices in Cort- 
landt street were conveniently near to the cen- 
ter of the insurance district, which was gradu- 
ally, however, being forced east of Broadway 
to the region bounded by Cedar and Wall, 
Nassau and William streets. Eleven years ago 
we took possession of offices at 95 William 
street, at which time there was not an insur- 
ance company located on that street north of 
Cedar street. Year by year the companies 
moved northward until we were the very 
center of the insurance district, but finally 
have had to give way to the interests which we 
advocate and lead, and once again show them 
the way northward. In a few years from now 
we expect again to be in the center of the in- 
surance district by reason of the companies 


coming up to and surrounding us, as they are 


already doing. 

Charles F. Noyes, the well known real estate 
operator in the New York insurance district, 
has furnished THe Spectator most of the in- 
formation from which the following account of 
the recent transactions of insurance companies 
is made up. 

Not many years ago the prediction was made 
that the fire insurance district, then centered 
on William street from Wall to Cedar and on 
the side streets from William to Nassau, would 
move north on William and that the center of 
this district would be in the William street 
section from Maiden Lane to Fulton. This 
prediction is now 100 per cent fulfilled. The 
changes have come even more rapidly than 
was anticipated or predicted. The new section 
is in such great favor with the insurance fra- 
ternity that it is being extended to the east and 
to the west on John street and on Maiden Lane 
and even Fulton street itself is now being dis- 
cussed as a future home for insurance com- 


panies, between Nassau and Gold. Already a 
considerable amount of Fulton street property 
has been taken over for insurance purposes. 


TRAVELERS NEW PROPERTY 

The Charles F. Noyes Company alone has 
done more real estate business with fire, lia- 
bility and casualty insurance interests during 
the past twelve months than in the previous 
twelve years. There are three main lines of 
development, one along John street, one in the 
Maiden Lane section extending east on that 
street and north to Platt, and the other on 
William street north to Fulton and both east 
and west on the latter thoroughfare. An im- 
portant transaction is the taking over of the 
sixteen-story Hilliard building at 51-5 John 
street on the east corner of Dutch street and 
4 to 6 Dutch street by the Travelers Insurance 
Company for an _ $8,000,000 consideration. 
Possession of practically this entire property, 
with the exception of the space occupied by 
the Commercial Union and the Northern As- 
surance, will be obtained on May 1 next. 
Already the Travelers have secured 8 and 10 
Dutch street adjoining and an addition will 
be erected on this plottage of 47 feet by 72 feet 
to look out for their increasing requirements. 

The magnitude of this transaction is mani- 
fest when it is considered that more than 15,- 
000 square feet of ground is involved and about 
150,000 square feet of rentable space. 

The Hilliard Agency is moving on May I 
next to the twelve-story Frankel building at 
45 John street, and will have in this building 
ground floor underwriting space three times as 
great as that which they enjoy in the Hilliard 
building with several additional office floors 
above. John A. Eckert & Co. have purchased 
90 John street and 23 Platt street, the block 
fronting on Gold, and a four-story building is 
now being erected on the property. 


Hatt & HensHAw OfFrices 
Hall & Henshaw have taken the ground floor 
and basement in this building and the Standard 
Appraisal Company the upper floor, leaving 


the two intermediate floors for the exclusive 
occupancy of the Eckert business. Adjoining 
at 21 Platt street the Underwriters Credit 
Sureau has purchased a five-story office build- 
ing and subleased the store and basement to 
Hall & Henshaw, who will occupy that space in 
connection with the adjoining premises. 
Franklin Pettit, the well known operator, has 
bought 96 John street and 19 Platt street and 
negotiations are pending for a resale to insur- 
ance interests. The Gold street property of 
John A. Eckert & Co. is to be developed into 
a building appropriate to the historical associa- 
tions of the section. The front has white 
tnarble columns and is faced in bright red 
brick. The windows are large and of colonial 
design with small panes in order to complete 
the old-time illusion. On account of the long 
frontage on Gold street, all the offices in the 
building will be exceptionally well lighted. 
Hall & Henshaw, who are to occupy the lower 
floor of the building in connection with that 
of the adjoining Platt street property of the 
Underwriters Credit Bureau, will have a su- 
perior location and offices which will compare 
with the best in the district. The shape of the 
building and the number of windows make 
possible a very efficient office layout. 

At 83-89 John street the Merchants Assur- 
ance Corporation has added to its holdings at 
the northwest corner of Gold and John streets 
and now has a plot of 12,000 square feet includ- 
ing 83-89 John street and 29 and 31 Gold street. 
The Squires Agency has leased the building at 
81 John street and T. Y. Brown & Co. will 
shortly move into 79 John street. Sigsbee 
Graham, as an investment, has purchased 
nearly the entire frontage on John street from 
Pearl to Cliff street, believing that the insur- 
ance district will certainly reach this point and 
eventually absorb his holdings. The real sig- 
nificance of these changes can be better appre- 
ciated by consulting the map in the accompany- 
ing supplement, 

Union INDEMNITY AND NortHERN oF NEw 
York Buitp 

The development on Maiden Lane is centered 
at the junction of that street with Liberty. At 
that point the 80 Maiden Lane building has 
long been dominant, as well the triangular 
building of the Great American. Two notable 
office buildings now in course of construction 
are the ten-story building at 83 Maiden Lane 
and 7 Gold street on plot of 3500 square feet 
being erected by Willard S. Brown & Co., for 
the Brown Agency and the Northern of New 








SECURITY—Resources ample for all obligations. 


North British 2»d Mercantile Insurance Company 


LIMITED 
109 YEARS OLD 


Fire, Tornado, Automobile, Sprinkler Leakage, War Risk, 
Explosion and Kindred Lines | 


SERVICE—Expert advice on insurance problems. 





CECIL F. SHALLCROSS, UNITED STATES MANAGER, 76 WILLIAM STREET, NEW ORK CITY 
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Northern of New York Building Union Indemnity Building Showing 80 Maiden Lane 
83 Maiden Lane—7 Gold St. and Great American Buildings 
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York, and the new eight-story basement 
and office building being erected at 96-100 
Maiden Lane on plot of 4850 square feet by 
the Union Indemnity Company of New Or- 
leans. Despite the fact that the foundation 
work only is progressing at 83 Maiden Lane, 
and the present buildings are being demolished 
at 96-100 Maiden Lane, three floors have been 
rented in 83 Maiden Lane and 7 Gold street to 
the Royal Exchange Assurance Company and 
underwriting space in 96-100 Maiden Lane has 
been rented to the Charles E. Wickham 
Agency. Both of these new Maiden Lane 
buildings are from plans of Clinton & Russell. 
Photographed drawings of them appear in the 
accompanying supplement. 

The architects in both cases have carefully 
studied the problem of individuality and dis- 
tinction in design. The Northern building is 
in harmony with the spirit of the historic thor- 
oughfare. Colonial style architecture was 
adopted as far as it can be applied to a modern 
office building. The lower stories of the 
facade are to be in marble with entrances of 
Colonial columns. The intermediate stories 
are of red brick with marble trim and the two 
top stories are entirely in marble with orna- 
mental pilasters. 

The Union Indemnity building has a frontage 
of seventy feet with a depth of only eighty 
feet, which allows for exceptional light on all 
floors. The front is of simple and dignified 
Italian design, executed in stone, brick and 
terra cotta. Limestone is used for the first two 
stories, setting on a polished granite base di- 
vided in unusually large blocks, the flat rustica- 
tions of which are accentuated by the varying 
texture of surfaces. The main entrance, of 
simple large scale, is recessed. The stone of 
the intermediate stories is in brick of a warm 
mottled gray tone with coins at either end of 
terra cotta. The interior trim in this building 
throughout will be a rich mahogany. 


HoME AND AETNA ON WILLIAM STREET 


William street, itself, a veritable insurance 
thoroughfare from Cedar street to Fulton, has 
heen subject to many changes. Bennett Ellison 
has secured 99-101 William street, a building 
about 40 by 80 in size and he is to erect a 
new six-story building with possession. This 
building will be ready for the May rental. Cor- 
roon & Duffey purchased the twelve-story 
Wyllys building at 92 William street and the 
Home Insurance Company is already occupying 
in part its new fourteen-story building at 93-7 
William street. The Home, in addition to the 
purchase of this property, which was formerly 
used by the North River Insurance Company, 
has also purchased 57-9 and 61 Maiden Lane 
adjoining parcels. 

The AEtna Life Insurance Company 
leased six floors in the Woodbridge building 
with possession between now and 1921. The 
United States Fidelity and Casualty Company 
has purchased the large plottage of about 7000 
feet at the southwest corner of William and 
Liberty streets. 

While it is readily seen that the activity has 
been very great on Maiden Lane and John 


has 


street and William street between these two 
points, yet no block has come in for more at- 
tention and is any more popular with insur- 
ance interests than the William street block 
between John and Fulton street on which THE 
SPECTATOR Offices are located. The twenty- 
story Crum & Forster building at 110-116 Wil- 
liam street has just been completed and it is 
probably the most popular of all buildings with 
insurance interests. Charles B. Van Valen, its 
agent, is having more inquiries for space than 
he can fill, 118 William street has been im- 
proved with a six-story individual office build- 
ing for the business of Charles F. Noyes Com- 
pany and Starkweather & Shepley; Dwight & 
Hilles has purchased and are erecting a modern 
building at 120 William with an “L” to 79 
John street; Elias A. Cohen has just finished 
a six-story office building at 122-124 William 
street and Darby, Hooper & McDaniel and the 
Insurance Company of North America have 
taken a large amount of space. in this new 
building including the ground floor. 128 Wil- 
liam street has been taken over by the Com- 
mercial Casualty Company and the National 
Liberty Insurance Company, and King, Alley 
& Lawrence are among the recent insurance 
tenants that have taken space in the new build- 
ing at 136 William street, another property 
just acquired by Mr. Cohen and his associates. 
140 William street, southeast corner of Fulton 
street, is also being converted by Mr. Cohen 
into a modern six-story office building with 
possession May I next. The Goldenhill build- 
ing at the northwest corner of John and Wil- 
liam streets is already too small for the 
Jameson and Frelinghusen interests and these 
companies are leasing space in outside build- 
ings. The Underwriters building at 123 Wil- 
liam street is already filled with insurance in- 
terests, and has been for many years, and the 
sixteen-story structure at the southwest corner 
of William and Fulton, where THE SpEcTATOR 
is domiciled, was recently purchased by Bing 
& Bing and is gradually being converted into 
a strictly insurance building as the leases ex- 
pire. Isidor Kahn and the Vulcan Insurance 
Company have built at 94 Fulton street; Alfred 
M. Best and associates are altering the former 
“Wilson Building” at 73-79 Fulton street, the 
northeast corner of Gold, for a group of in- 
surance interests. 89 Fulton street has recently 
been sold and will be used largely for insur- 
ance and a number of companies and agencies, 
including the Sohmer Agency are now con- 
sidering space on Fulton street between Wil- 
liam and Nassau. 


WiuiaM St. Locica, INsuRANCE DIstRIcT 

The reason for the William street district in 
the vicinity of Maiden Lane, John and Fulton 
streets being so desirable for fire, casualty and 
accident insurance companies is because the 
district is exceptionally convenient and_be- 
cause practically~all of the large insurance 
companies own their own buildings in this 
The subway station is at John 
Then again this is a 


limited area. 
and William streets. 
logical location for insurance interests and in- 


surance executives as it practically adjoins the ~~ 
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financial section, which has gradually crept up 
until to-day its northerly limit is at Maiden 
Lane where the Federal Reserve Bank will 
eventually construct its main banking house 
tor this district on the block bounded by 
Nassau, Liberty, William and Maiden Lane. 

Space in these new buildings that are being 
taken over by insurance companies or erected 
by insurance interests is absorbed as quickly as 
it is placed on the market and there is still a 
very large waiting list of desirable tenants 
who have not been able to secure premises in 
this district but will be glad to do so as soon 
as the space comes on the market. 

There is probably no section in New York 
city where the demand is as strong and healthy 
for office space as at this point and there is 
every indication that within the next twelve 
months practically the entire insurance industry 
with be housed on William street from Maiden 
Lane to Fulton and the side streets leading 
into this central thoroughfare. 





LOCKWOOD COMMITTEE ISSUES 
QUESTIONNAIRE 
Fire Companies Asked for Data Concerning 
Securities 

The joint legislative committee on housing, 
known as the Lockwood committee, has sent 
to insurance companies a questionnaire which 
calls for detailed information covering a 
period of several years, relative to the invest- 
ments of the companies and the methods of 
handling them. A set of blanks is furnished 
together with a request to return the informa- 
tion at the earliest possible moment. The 
blanks for the years 1906, I912 and IgI9 are 
separate so that they may be filled and returned 
first, thus expediting the work of the commit- 
tee. 

Officials were not generally pleased over the 
receipt of the questionnaires and were of the 
opinion that the time and expense necessary 
to fill them out would be considerable. 





Commissioners’ Committee Meetings 


The adjourned meeting of the National Con- 
vention of Insurance Commissioners will be 
held on December 7 and 8 at the Hotel Astor, ' 
New York. The Fire Insurance Committee 
will meet Friday, December 3, at 10 A. M.; 
the special committee on inter-insurance will 
meet Saturday morning, December 4, and the 
executive committee will meet Monday, De- 
cember 6, all at the Hotel Astor. 





New York Insurance Report Issued 
Superintendent J. S. Phillips, of the State 
Insurance Department of New York, has just 
issued part one of the sixty-first annual report 
of the department, relating to fire and marine 
insurance. This contains 1660 pages, and in- 
cludes data as to all fire and marine companies 
operating in New York, except New York co- 
operative associations. 


The Spectator 


I certainly enjoyed your paper of last week. There 


_ is no insurance journal as good as Tue=Specrator— 


it is supreme.—W, E. Anderson, Birmingham, Ala. 
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THERE IS NO SUBSTITUTE FOR SAFETY 


The income from an investment—however alluring—is not the 
chief measure of its desirability. Nor is its name. 


The country has been flooded with all kinds of high sounding bond 
offerings issued at unusually attractive rates of interest up to the 


point of saturation. 


Their safety is problematical. 


What About Farm Mortgages? 


They run for a fixed period of from seven to ten years and investors 
can depend upon receiving the at present unusually high interest 
during the entire life of the loan. 


In the sound character of the loan company’s standard lies safety 
for the investor. 

A service assuring such standard is at your disposal. 

We have specialized in Collins Farm Mortgages successfully for 
36 years and know them to be safe. 

Farm Mortgages made by our company are now offered to you on 
a basis that will net you 7% per annum on your investment. 

Nothing better—nothing safer. 


Write for Booklets. 


THE F. B. COLLINS INVESTMENT COMPANY 


MEMBERS FARM MORTGAGE BANKERS ASS’N 
OKLAHOMA CITY OKLAHOMA 


Sales Office: 727 Monadnock Block, Chicago 
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NATIONAL ASSOCIATION COMMITTEES 


President Fred J. Cox Makes Annual 
Appointments 

The standing committees of the National 
Association of Insurance Agents have been ap- 
pointed by President Fred J. Cox and Chair- 
man James L. Case of the executive commit- 
tee. The latter appointed the following mem- 
bers to serve with him on the executive com- 
mittee: Fred J. Cox, E. M. Allen, Fred B. 
Ayer, Craig Belk, Marshall J. Ellis, Chas. B. 
H. Loventhal, Matt T. Mancha, Kennon V. 
Rotchschild. 

The conference committee is made up of the 
president as chairman, and the chairmen of 
the executive, grievance, fire prevention and 
legislative committees, 

The other committees were appointed by 
President Cox. Their names and the names 
of their chairmen are given below: 

Finance, Charles F. Wilson; casualty, Fred 
P. Abbott; grievance, A. G. Chapman: fire pre- 
vention, James T. Catlin; membership, J. A. 
Giberson; legislative, A. L. Clemons; analyz- 
ing, H, A. Pierson. 





Fire Insurance Pointers 
Information presented below is reprinted 
from that valuable text-book and encyclopedia 
entitled, “Fire Insurance Inspection’ and Un- 
derwriting,’” by C. C. Dominge and W. O. 
Lincoln: 


Back Draughts—The phenomenon of “back 
draughts” is the dread of fire fighters, for they 
never know at what moment they may he 
caught by one of these outbursts of flame. A 
“back draught” is really an explosion. When 
there is not a sufficient supply of air to pro- 
duce complete combustion, the combustible 
will give off, in additioh to the products of 
combustion, a gas which is combustible. This 
gas, when mixed with air, becomes either a 
combustible or an explosive, according to the 
mixture. When the adjustment of air and gas 
is a proper one, the resultant explosion is 
severe enough to wreck the building. Such a 
“back draught” is usually accompanied by a 
burst of flame. 

Conflagration Blast—If you light a match 
the flame will mount just so high. Light a 
second and a third match, hold them beside the 
first and the flame will mount successivelv 
higher. Blow gently upon the flame and it will 
have a steady striking range of an inch or 
more. Now, if you have a quarter mile of 
buildings all afire at once, the uniting flame 
from them will reach to a height correspond- 
ing to the area of the fire, and correspondingly 
great must be its striking range. In San Fran- 
cisco in the language of one of the official re- 
ports: “Until the wind arose. the heated 
columns reached almost a half a mile in 
height.”"—(Arthur E. McFarlane.) 


For Rate Reductions in Texas 

\ccording to information from Austin, Tex., 
negotiations for rate reductions in some lines 
and partial in others are being conducted by 
C. J. Doyle, of counsel for the National Board 
of Fire Underwriters, and not by the members 
of the Texas advisory committee. The latter 
is understood to oppose compromises and to 
stand ready to fight excessive or tnreasonable 
reductions in the courts. However, Mr. 
Doyle is said to have a free hand. He visited 


Austin last week, during the insurance hear- 
ing, but took no part in it. Members of the 
advisory committee were not in Austin during 
the hearing, though Judge William Thompson, 
attorney, was there. It is not known what 
agreement, if any, was made by Mr. Doyle 
with the Texas Commission as to the numerous 
matters docketed for reductions both last week 
and at the next hearing November 15. 


Over-insurance Peril 

Fire insurance agents who over-insure prop- 
erty are going to have their licenses revoked 
if State Fire Marshal Tracy can bring it about. 
Mr. Tracy declares that he has already filed 
charges with the Insurance Commissioner 
against one agent who insisted upon writing 
a $2000 policy on a Des Moines property in 
spite of the remonstrances of the owner. 

“A few weeks later,” he said, “that fellow’s 
house caught fire and we found that blazes had 
been started in it in five different places,” said 
the fire marshal. “We further found that the 
household goods did not exceed $250, yet they 
had been insured for $2000.’ I wasted no time 
in asking the commissioner to revoke that 
agent’s license.” 


“The Dominion of Canada” 

Under the above title the Bankers 
Company of New York, of which 
Prosser is president, has issued a book treating 
of the relations of the Dominion to Great 
Britain: of Canada’s form of government: of 
her resources, natural and developed; of her 
home and foreign trade; of her bank, railroad, 
and shipping interests, and of her finances, in- 
cluding a description of the public debt. The 
hook comprises 174 pages, and should be of 
service to any concern having business with 


Trust 





Canada. 
Fire Insurance by States 

The record of fire business in each of the 
States and territories of the United States and 
the Dominion of Canada by the joint stock 
fire insurance companies in 1919, with aggre- 
gates from 1880 to 1918, has been published by 
the Underwriter Printing and Publishing Com- 
The information given embraces fire 
risks written, fire premitims received, fire 
losses paid, average rate of premium, percent- 
age of loss to risks and percentage of loss to 
premiums, with totals. 


pany. 


Canadian Agency for Tokio Marine and 


Fire 
The Tokio Marine and Fire Insurance Com- 
pany, Ltd., has appointed George W. Pacaud as 


seneral agent at Montreal for the Province of 
Quebec. The United States branch, J. H. 
Kelsey, general agent, will have charge of the 
Canadian department. 
L. T. Miller is Southern Manager 

Louis T. Miller of Atlanta succeeds the late 
C. H. Godfrey as Southern manager for the 
American Central of St. Louis, the British- 
America and the Western of Toronto. He 
had been agency superintendent for the com- 
panies named in Mr. Godfrey's department. 


Seward. 


Milan International Retiring 

The Milan International Insurance Company 
of Milan, Italy, is retiring from this country. 
The company was managed by Willcox, Peck 
& Hughes through the International Fire and 
Marine Agency. It carried on a marine and 
fire reinsurance business, having had treaties 
with several American companies which have 
now been cancelled. The New York Insurance 
Department has just completed an examination 
of the company. 

Carl Burrau’s Paper on Insurance 

Under the title of “Etudés sur la Théorie et 
la Pratique des Assurances” Carl Burreau, 
Doctor of Sciences and director of the Statis- 
tical Bureau of the Norske Lloyd group of 
insurance companies, has prepared a review 
of insurance from a technical viewpoint, which 
has been published in pamphlet form by 
Kolbelske Bok-og Kunsttrykkeri, of Chris- 
tiania, Norway. It is printed in the French 
language. 





National Board Foils Incendiary Plan 

The National Board of Fire Underwriters, 
acting-in conjunction with authorities of Essex 
and Bergen counties, New Jersey, caused the 
arrest of Frank S. Lighton and a watchman 
at the Butterworth-Judson Company’s plant at 
Lyndhurst, N. J., on a charge of attempting to 
burn the plant named. Both were held under 
$10,000 bail. 





R. G. Hollister Leaves New York Fire 
Insurance Exchange 


Robinson G. Hollister, an inspector in the 
automatic sprinkler department of the New 
York Insurance Exchange, has resigned. He 
will connect with the engineering department 
of De Lanoy & De Lanoy, well known New 
York brokers. 


Factory Association Buys 
Announcement has been made of the pur- 
chase by the Factory Insurance Association of 
new quarters consisting of the Willys-Over- 
land building in Hartford. The purchase price 

is said to have been $450,000. . 





Washington Marine Changes Office 
The Washington Marine Insurance Com- 
pany has made arrangements to conduct its 
underwriting through the Marine office of 
America, of which S$. D. McComb is manager. 
The office at 51 Beaver street will remain open 
until pending claims are liquidated. 


—The fire insurance representatives will be given 
another hearing in Little Rock, Ark., December 13, 
relative to reduced rates in that State. 

—A use and occupancy insurance exchange is 
projected at Kansas City, Mo., by the United States 
Epperson Underwriting Company to write lumber 
risks. 

—An amendment to the charter of the State Mutual 
Fire Insurance Company of Belton, Texas, changing 
its place of business to Dallas and increasing its 
directors from seven to nine, has been filed with the 
Texas insurance authority 





THE SPECTATOR 


Thursday 











Opportunity [s “Fust Plain Flome folk 


That intangible and mysterious thing called Opportunity, about 





which so many essays have been written, so many sermons preached 
and so many poems inspired, is not a stranger who comes and knocks 
at our door in disguise or that suddenly awakens us from our sleep 
to bring good tidings. 

The goal you set as the model by which you work the present is the 
clay with which you are ever working—moulding your tomorrow by 





your deeds of today— 


You, are, after all, the sculptor of your own existence. 


You can’t remodel the past—the future is only yours to anticipate— 


NOW is your time! 


Men of character and ability are invited to communicate with: 


MISSOURI STATE LIFE INSURANCE ane 
M. E. SINGLETON, President 


HOME OFFICE: 


SAINT LOUIS 














Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on _ per- 
manence of disability. 


Immediate waiver of future premiums—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 








Don’t Delay 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


_ Write to me— 


JACKSON MALONEY 


Manager of Agencies 


ZPOxHMAHZ Bean Ze 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


Decide Today 


Pa A2eaerdunys sey 
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AGENCY OFFICERS MEET 


Association Holds Its Fourth 
Annual Gathering in Chicago 


NEW OFFICERS ELECTED 


Life 


Relation of Manager and Agent to Con- 
servation of Business the Special 
Subject Discussed 
The fourth annual meeting of the Associa- 
tion of Life Agency Officers was held in Chi- 
cago at the Hotel La Salle last week on 
Wednesday and Thursday. The organization 
is made up of the company officers having to 
do with the employment, training and handling 
of agency forces, and its purpose is to secure 
method on 
There are 


an interchange of opinion and 
various problems of agency work. 
now 118 companies in-the association, and a 
number of these were represented by several 
officials. 

The special subject for the 
“The Relation of the Manager and Agent to 
the Conservation of Business,” it being pointed 


meeting was 


out that an enormous volume of life insurance 
having been written in the last few years, the 
fear arises that unless proper steps are taken 
a considerable portion of this may be allowed 
to lapse during the present financial stringency 
The 


program was made up of topics discussing 


and prospective industrial depression. 
various methods of conserving the business 
now on the books in the interest of the public 
and the policyholders, as well as the companies 
and agents, 

PRESIDES 


WiINsLtow RUSSELL 


Winslow Russell, vice-president of the 
Phoenix-Mutual Life 


association, presided during the sessions and 


and chairman of the 
appointed the following nominating commit- 
tee: Herbert M. Woolen, American Central; 
A. G. Borden, Equitable of New York; H. B. 
Gunter, Southern Life and Trust. 

The report of the executive committee was 
read by Isaac Miller Hamilton, president of 
the Federal Life of Chicago, and secretary of 
the association. It reviews the work done 
since the organization of the association four 
years and the excellent results secured 
hrough the mutual confidence which has been 
established and the interchange of opinions, 
methods and statistics which it has made possi- 
ble. 

The report called attention to the period of 
deflation existing after the Civil War and gave 
statistics of the enormous lapse ratios suffered 
It was recom- 


ago 


by the companies at that time. 
mended that the work of scientific research in 
salesmanship methods be extended. Various 
publicity methods were urged, with the en- 
couragement of Thrift Week and its National 
Life Insurance Day, and with the encourage- 
ment of a more favorable attitude on the part 
of the public toward a life insurance sales- 
Man, 

The roll of new companies was called and 
their representatives were introduced. Mrs. 
McFarland, of the Pan-American Life, of 
New Orleans, was one of the two or three 


woman agency managers present, and received 
quite a round of applause. President Russell 
requested a wide range of discussion on the 
subjects before the meeting and welcomed any 
friendly disagreements on plans and _ policies 
presented as likely to assist in bringing out 
more helpful suggestions. 


At THE BANQUET 
The association held its annual banquet on 
Wednesday evening at the Hotel La Salle. 
Charles G. Taylor, 


vice-president and 


The speakers included: 
Jr., of Richmond, Va., 
actuary of the Atlantic Life and president of 
the American Life Convention; Orville Thorp 
of Dallas, Texas, president of the National 
Life Underwriters; T. W. 
secretary of the Life 
Taylor, vice-president of 


Association of 
Blackburn, American 
Convention; W. E. 
the Equitable of New York; R. W. Stevens, 
vice-president of the Illinois Life; A. G. 
Borden, of the Equitable, of New York, and 
Isaac Miller Hamilton of the Federal Life. 
Chairman Winslow Russell toastmaster. 
R. W. Stevens’ speech was perhaps the most 
He spoke in re- 


Was 


interesting of the evening. 
eard to the organization of the Chicago Life 
Insurance Field Men’s Club and gave some otf 


its objects and plans. He said in part: 


Among the undertakings, so I am informed, of the 


Field Men’s Club, jn addition to the elimination from 


our business of those improper practices which all 
right-thinking men will agree are improper practices, 
are: the elimination by legislation of all so-called 
part-time 
tracts from general insurance offices; 


equal 


men; the withdrawal of life agency con- 


uniform agency contracts giving compensation 
to all regardless of volume of business produced; 


the abolition of the annual qnota system for 
offices; an increase in the com- 


general 


agencies and branch 





allowances for general agents, and a 


right of the 


pensation or 
recognition of the sub-agent who has 
made good and who is no longer a drag upon the 
time or the bank account of his 


from that time forward the full 


general agent to 


enjoy compensation 


paid by his company for new business; in other 


words, the elimination of the general agent’s over- 

riding commission. 

The thing that 

way of thinking, the organization and the attitude of 

the Field Men’s Club is something for which you 
bl 


men here are directly and solely responsible. 


seems clear to me is that, to my 


As I see it, these special agents have come to the 
conclusion that through their own agency officers 
they can never hope to accomplish the things, many 


of them laudable, which they earnestly and sincerely 
feel should be accomplished. It strikes me that per- 
haps without so intending it the field men have or- 
ganized as a protest against the stand-offishness of 
some of our since surely if the men 
composing the membership of the Field Men’s Club 
were in close personal contact and relation with their 
responsible agency officers at the office they 
would not feel the need of a general organization of 
reforms which they 


home. offices, 


home 


life insurance agents to secure 
brought about; and, most certainly, 


think should be 
their 


the agents of one company would not call to 
assistance agents of other companies in an effort to 
their own agency contracts 


secure modifications of 
if they had any hope of securing without such assist- 


ance such modifications as they may desire at the 
place where they should properly be 
considered, namely, their own home offices. 

If, however, it is the sincere, honest 
those men who are taking an active part in the Field 
Men’s Club, that made 
in our agency systems and practices can come only 
then 


taken up and 
opinion of 
such reforms as should be 
through a coalition of all agents in the field, 
home office agency officials had better begin to wake 


up 


Uy 
There is no unworthy or disreputable agent in the 


13 


the adoption of 


some office is not 
no reprehensible field 
practice which has not been connived at, abetted or 
approved by home office. It is high time for 
home offices to take some united and effective action 
looking field 
which are the result of inexcusable inefficiency or low 


field for whose retention home 


knowingly responsible; there is 
some 


toward the suppression of conditions 


moral and ethical standards at home offices. 

“Work or Vight,’’ said our Government, and every 
red-blooded citizen heartily approved of the order. 
“Be a Credit to Life Insurance or Get Out of the 
Business” should be the universal slogan of the life 


insurance companies. 


To ForestaLt Lapses 

Orville Thorp, as president of the National 
Association of Life Underwriters, outlined the 
sixteen points of the program 
as set forth in THE Spectator last week. He 
emphasized the writing the 
business in the right way at the very start, and 
of doing everything possible to forestall lapses. 
He deprecated the practice of some companies 
and 


Association’s 


importance of 


agents, 
stressed the importance for each concern of 


of taking another company’s 
building up and training its own agency force. 

Franklin B, Mead, secretary and actuary of 
the Lincoln National of Indiana, contributed a 
thoughtful and timely address on “The Cost 
of Lapsation,” and adduced statistics proving 
conclusively that, disregarding all other costs 
of lost effort through the lapsation of business, 
such as agency supervision and many other of 
costs in the 


the numerous expenses, the 


medical and issue departments alone in 
handling the business ultimately lapsing or 
“losing itself” in excess of the conservatiye 
rate of the other company would during the 
period taken for illustration (eighteen years) 
amount to easily from two to three or even 
more million dollars. Mr. Mead then presented 
a table business 
written annually and of that lapsed annually to 
that in force at the end of the previous year 
of three large and well established companies 
showing the most favorable lapse rate and 
three companies showing the least 
favorable lapse rate, together with an addi- 
tional company, G, which is a small progressive 
company devoting a great deal of attention to 
the improvement of agency methods and con- 
servation of business. 


showing the percentage of 


similar 


Company A 


Per Cent 

of New Per Cent of 

Business apses* 
WN icwscegdwsunsdeddaeuae 18.8 1.8 
ben EO OT ee ee ee eee 12.4 3 
Wc cecvacatweeevedentase. 7 2 
1916 5 e 
a aes Ind conse aa ig 
NGOS Sad tes um een eer 11.8 2.9 
bib Pe Per rt ee Cie ee 12.4 2.7 
Le EOE Oe Tee erie 13.7 2.9 
RO Re de Waar ugeaiheerd oh oda 13.2 2.8 
Pre kasd ens eshun maces 13.7 2.4 

Company B 
ROEM ee tict nace dea saacdeae 18.0 1.9 
ee SE ae ney eee ee ee 9.4 2.3 
i BE meme ane re yee 1t.0 2.5 
BOs oe wiads bvaeen ceneeeeee 11.1 $.1 
Ra ar Oak Seo a ata rie Re oe are 9.7 3.8 
Ad ee ee Ser pene ee onto as eam 10.1 3.8 
be ET Ee eee fl Sy. 3.6 
BORE se ee eseeeeeneenwkews 12.3 3.8 
ROE O a eeanide Was ahehewdaawte 11.6 4.0 
SUS aM ceuwewaweneadedacwes 12.2 4.1 
Company C 

LOEW casa 9 Fatenvevoaneeseas 22.0 2.8 
OBR G or aial aidid'e dara aaa we sab drae Ora 32.0 $3.1 
OEE ores cdsedsteteveoeweats 16.2 3.8 
Peet tsdtecwesweeunee tone 14.2 = = 
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). YOUR TERRITORY— 


CAN YOU WORK IT ALL? 


Suppose there are 100,000 people of 
insurable age in your territory. 


Suppose 50 per cent are women. Unless you can write 
women, your territory is cut in half. Lincoln Life agents 
can write women at the same rates as men. 


Also suppose 10 per cent of the original number have 
slight physical defects and that 5 per cent more are 
engaged in hazardous occupations. You lose 15 per cent 
more unless you can write them. Lincoln Life agents 
can write nearly all of them. 


Because you can work all your territory, it pays to— 


Cink uP (win He (LINCOLN) 


The Lincoln National Life Insurance Co. 
“Tts Name Indicates its Character” 








Lincoln Life Building Fort Wayne, Indiana 


Now More Than $150,000,000 In Force 


The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy 
contracts from age 3 months next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate 
benefit from date of issue and are up-to-date in every 
respect. 

ORDINARY POLICIES contain a_ valuable 
TOTAL AND PERMANENT _ DISABILITY 
Clause and DOUBLE INDEMNITY features and 


are guaranteed by State endorsement. 








A Home Life policy brings peace of 
mind to the man who loves his family. 











P. J. CUNNINGHAM. Vice-Pres. 


BASIL S. WALSH. President 
JOHN J. GALLAGHER, Treas. 


JOSEPH L. DURKIN, Secretary 








Independence Square Philadelphia, Pa. 























CAPITAL, $200,000.00 


Originator of the 
**Multiple Option”’ Policy, 
a three=in one contract. 

A good policy for the 
GOOD AGENTS WANTED live wire. 


A company born in the West, 
built for western people, 
by western men. 





Progressive In Its Ideas 
Conservative In Its Management 





STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business~ Start Endowment . insurance. 
This extension of the ‘age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non-Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 























The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 WILLIAM STREET 


Semi-Annual Statement, June 30, 1920 


ee ee rr errr ee ee eee rT TT $22,122,676.73 
IE xk 0de Sonos eNews Gin decneeseuneasing 18,569,766.53 
CON AVL N Ie OU OGG CONOR OO MC OUCOUU Lora: 2,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 1,552,930.20 


. 75,086,450.62 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 
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PE eee ee ee ee 12.3 4.2 
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RUROS Sot b tine atse eels sw eteacs 14.8 3.3 
PON sa: 6ou<ee aveleie dia 6 oe He Bowes 14.3 3.3 
BOD 6s diksa heorera aidiet ele e-o c-0:8 e 13.8 3.4 
Company D 
PWNOEs 4-6:4.iccrs a ccainao cia sictercaars 19.8 4.0 
RGR oa tye e°50 oreo dais oe earns a ola 16.8 3.6 
REP as Beare was ee OO RAO eee ee 16.3 3.9 
Ra 6 itive-a: # piecere Siok acaiate aueere 14.0 4.5 
CC Py re yee oe ee 10.9 5.3 
i A ear ere i nrErer er aaa ani 9.5 5.1 
EOEG < siews sew etidts ovis wee 10.3 4.6 
RUE te oslwe care ew taeda e if ee 4.7 
Rina, cieia-e os o- sraie wie cae precaaaia 9.3 4.8 
Ne 526 aw ane ipo ary Sie erie aed 8.3 5.0 
Company E 
POND aia oro a 6 Kas sale cereals ween BES 4.1 
NOES iseb nc’ chen reetsaeaes 41.7 3.9 
RUE g oS avenieacacaxeowap me aeuee 12.3 4.4 
UUM coin se Stas ersten cite ei u-ard ern ears 1t..2 4.9 
TO te ie SRR rer Greer ee dre 10.0 5.4 
POR oe aacte-go ies eee en cena 9.4 6.5 
PES. ac csw.cree 014 winje oace ae ewes 10.6 Gd 
BOE 5. 4 <.t-vre 9:0 are oiby cwte weeecee se 10.3 4.9 
DUE oo 5 vues so ace tere arne es was 9.5 4.4 
DE ic weiccerenneens a cele eee 8.3 4.4 
Company F 
ED CE es ita ae Selecebe a oielmaasts 20.4 §.2 
Bay Sores Sone earns eee 13.3 5.2 
DRE s ec Ak cre soe Ree eae 17.9 6.0 
MOAR, |. (gis cries ore caktal a Shae edocs 15.7 7.3 
WED e 656 igh walete wietdlacee ea eree 13.0 tak 
i 2 area re era rer See ener ee ea ‘ 13.7 Pe 
io! bas Ra SOR SAS ° 7.1 5.9 
LOT hes dk ree ee wasiere gece & 16.8 5.5 
eo) OO rerarie per ereer e rok re 16.1 5.2 
POO oie aap sso ecerscotere eo weees « 86.5 4.9 
Company G 
MBEUy ioc cai blate a otayan oie estia aay oteiers 24.9 3.4 
PEG ai wecmaas cies Sronmiah ware et ata « sect 3.5 
POR ax o.ciriv cee 6410 oe Se meres eeu 16.0 3.9 
UL Ra einer errr ete a ar 15.1 5.1 
WU a5 006 a Ras a eo mrereln a eaeae 11.6 6.0 
BE abba ce ase sieielelcieeen ees 12.6 5.9 
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RED had b ccee wow mee awe es asses 15.1 5.6 
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* Lapses include surrenders and changes to extended 

nsurance as embracing preventable terminations as 
posed to terminations by deaths, maturity and 
<piry. 


The main lessons to be drawn from this table 
are set forth as follows: 


To illustrate the effect of the lapse rate on the ulti- 
If Company F had written 
ten years 


ate volume of business: 
e same volume of business during the 
hich it actually wrote and had experienced the more 
favorable lapse rate of Company A, it would have had 
force at the end of 1919 about ninety-four millions 
business, or 20 per cent more than it actually did 
ive. That is, if it had experienced a greater conser- 
tion of business its mortality savings and loadings 
the like would have been 20 per cent greater to- 
than they actually are, to say nothing of the 
reater excess interest earnings owing to increased re- 
rves on a greater volume of business. Against these 
would have been inconsiderable 


? 





rgins the charges 
vay of agents’ renewals and taxes and the like and 
the cost of caring for the larger volume of business 
t the home office, for, as is well known, it does not 
st very much at the home office to take care of re- 
ing business. In this increased volume of business 

sts the increment of reward, through the appoint- 
nt and training of the better type of agents and 
‘ough proper support of intelligent conservation at 
he home office. It should be borne in mind that the 
ing of 20 per cent in mortality margins and load- 

s; and the like due to a more favorable lapse rate 

is not for one year only, but is for many years through- 


it the life of the business. 
To further illustrate the loss to Company F 
its greater lapse rate, ninety-four millions of business 





through 


epresents about two years’ production of the average 
In other words, 
years in 


rly production during the period. 
ugh its less favorable lapse rate, two 
rery ten of its agents’ effort is lost effort. 
If Company A, with the most favorable lapse rate, 
1 experienced the same lapse rate as Company F, 
the least favorable lapse rate of the six com- 
nies, with the same writing of which it 
tually had, it would have nearly one hundred and 
ety millions less of business in force to-day, or a 


business 









decrease of nearly 17 per cent. One hundred and 
ninety millions represents an amount equal to two 
years’ average production, so that it gains about two 
years’ production in ten by having the more favorable 
lapse rate. 

The experience of Company G is presented as being 
of some considerable interest turough the fact that it 
is one of the smaller of the well-established companies 
which has given considerable attention and study to 
improvements in agency methods and in conservation 
work. Its lapse rate has decreased or improved about 
40 per cent in the ten years, decreasing from 5.4 per 
cent in 1910 to 3.4 per cent in 1919. 

The increased lapse rate occurring about 1914 and 
1915 is the more significant when it is noted that 
about that time the companies were writing a smaller 
percentage. of new business which would have resulted 
in a decreased lapse rate for, as is well known, the 
lapse rate is greater on newer business than on the 
older. However, a rapidly decreasing lapse rate began 
in 1916 when industry became more active through the 
huge European purchases for war uses, and this de- 
crease in lapse rate continued as currency became in- 
flated and money became easier through a great in- 
crease in currency and bank credits. As we are now 
entering upon a period of deflation, the story that the 
lapse rate of these ten years tells is that we may ex- 
pect an increased lapse rate in the immediate future, 
which we must bend every effort to decrease by well- 
chosen methods of conservation. 

Our optimism prompts us to add, that 
through the more improved technique of business and 
finance in these modern times we should not expect 
by any manner of means the depression which would 
have occurred under similar conditions in former 
times, but we must, our guard 
against the tendencies incident to a cycle of deflation. 


however, 


nevertheless, be on 


VALUE OF RESEARCH WorK 


John M. Holcombe, Jr., son of the president 
of the Phoenix-Mutual Life and manager of 
the company’s sales research division, delivered 
an address on the place for research in the 
production and conservation of life insurance. 
He showed that insurance as a business had 
not applied the principles of research to any- 
thing like the extent recorded by industrial 
and commercial concerns in the way of shop 
management, factory cost, inspection, equip- 
ment, selling cost, etc. These researches, he 
said, have substituted certainty for uncertainty. 
He continued: 

The life insurance business has often been felt to be 


other lines. Such a 
“different” has 


essentially different from most 
feeling that one’s own 
been met in most, if not all, other types of business; 
but the fact remains that many of them have con- 
cluded that there are certain 
common to all types of business to-day. 
that the life insurance companies have for sale is a 
vastly different product from the typewriter, the 
fountain pen or the automobile, but the fact remains 
that in each case the company has something for sale 
and secures or loses clients through the effectiveness 
It has been shown that research in 
be grouped under the two 


business is 


underlying principles 


The product 


of its salesmen. 
American business can 
heads of industrial and commercial. The 
grouping applies to life The identical 
situation is found as was found in general business: 
that our so-called industrial research has 
progressed much further than has 
search. The reason has been the 
knowledge on the part of our life insurance com- 
panies that the public needed little analysis because 
the companies could write without analysis or study as 
much business as they desired. 

In common with most other 
business, the market for the sale of life insurance has, 
as yet, been very inadequately covered, and the ease 
with which insurance has been sold has retarded any 
movement looking toward studying the relations be- 
tween life insurance and its market. Business has 
been so good that, like other industries, life com- 


15 


same 


insurance. 


namely, 
commercial re- 


same, namely, a 


forms of American 


panies have not felt the need of spending time and 
money their market conditions. 
can justify itself only through results in dollars and 
cents, but it seems safe to say that the day is at hand 
when investments of time and money in the study of 
market conditions will repay life insurance companies 
as it has repaid many other specific American fo 
of business. One has only to study the 
waste through lapsation to realize that much of the 
enormous volume of business to which we have pointed 
with pride in the last few years will shrink in its value 
to the company because of its early lapsation. There 
is no doubt, therefore, that careful study of market 
conditions, both for the future sale of policies and 
for the retention of those already on the books, will 
amply repay in actual dollars saved the company 
making it. All of these studies aim at one goal—the 
securing of more and better 
The matter of a careful analysis of the e: 
cost of doing our business will give us the knowledge 
wherewith to change our present pra 

economical li 


analyzing Research 








ms 


enormous 





business at decreased 





cost, 
ctices to a more 


basis. As the sale of life insurance be- 
comes increasingly difficult the need for 
methods of distribution will 


parent. 








become increasingly ap- 


Puitrp BurNet’s ADDRESS 

Expressing the belief that business as a 
whole is passing out of the condition of being 
seller’s market, where the demand is so large 
that sellers can dictate terms, into that of a 
buyer’s market where the purchaser's desires 
will be the dominating factor, Philip Burnet, 
president of the Continental Life of Wilming- 
ton, Del., warned his hearers that a steady de- 
cline in business for some months to 
may be expected, adding: 


nga 


come 


It would seem, then, that we may expect a steady 
decline in business for some months to come. T 
members of our agency forces who, under the favor- 
able conditions of the past, have been barely able to 
scrape along, will be forced out of the business; our 
more efficient representatives will have to expend 
greater effort and ingenuity in order to come any- 
where near holding their own, while we may also 
expect a steady increase in policy loans and in the 
ratio of terminations. 

Meanwhile, we should be able, in two ways, to 
offset some part of the decline in the level of our pro- 
duction: 

First—Declining industry will release a steadily in- 
creasing supply of good men who can be brought into 
the business. 


Those 


This increase in the supply of good men 
will offset, to some extent, the greater difficulty of 
writing insurance. 

Second—We may devote some really serious atten- 
tion to finding ways and means to enable the man in 
the field to increase his efficiency, to get the maximum 
results for the expenditure of his efforts. Little has 
been done along this line. We have given 
attention, to be sure, to the training and instruction 
of the individual solicitor, but I suspect that what is far 
more necessary is carefully worked out selling methods 
comparable to those which exist in every other busi- 
ness of importance. It is no secret that there is little 
or no organization of our selling activities: that in the 
main life insurance is sold in a more or less aimless, 
hit-or-miss fashion, with little plan or method. Of 
course, it may not be possible to organize our work in 
the way selling is organized in other lines; 
be something inherent in the business to prevent it 
But I’m always expecting that som 
from some other business where selling has been care- 
fully worked out and scientifically organized, will come 


some 


there may 


e really big man 





into life insurance and show everyone of t 
haven’t been getting a fraction of the results that it is 
possible to obtain. 

Carl A. Secoy, assistant agency manager of 
the Phoenix-Mutual Life, presented an address 
on the value of a rating scale in the selection 
of managers and salesmen. The rating scale, 
he said, has been adopted by a number of large 
institutions and used for varying purposes. He 
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Why not take an Agency with 
a medium sized conservative 
American Company? 


Capital Stock - $750,000.00 
Reserves - - 4,500,000.00 
Total Assets” - 5,500,000.00 


Insurance in Force 45,000,000.00 


Inter-Southern Life 
Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 




















37,005 PEOPLE 


wrote to us last year and asked for an illustration of 
our ‘Income for Life” at their age. This valuable 
lead service explains why our 1919 business showed 
a gain of 81 per cent. 


The Fidelity operates in 40 states. Full level net 
premium reserve basis. Insurance in force over 
$173,000,000. Faithfully serving insurers since 1878. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL 


LIFE INSURANCE COMPANY 
PHILADELPHIA 


WALTER LE MAR TALBOT, President 








ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 

















ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1919: 


NN ds bas Hea eae $20,700,133.74 
I ih es aml ee eee 18,650,203.62 
Capital and Surplus... ............ 2,049,930.12 
Insurance in Force.............0s+. 176,501,808.00 


Payments to Policyholders......... 1,851,338.97 


Total Payments to Policyholders 
since Organization............ 23,840,173.80 


JOHN G. WALKER, President 


+ 











“As strong as a lion,—and 
as clean asa hound’s tooth’’ 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the institution. Write us for an 


Agency Connection. 


E. R. GURNEY, President 
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A VALUABLE NEW BOOK 


MARINE INSURANCE 


By Solomon S. Huebner, 


Professor of Insurance and Commerce, Univer= 
sity of Pennsylvania. 


This clearly written and comprehensive work 
treats of 


PRINCIPLES AND PRACTICES IN MARINE 
INSURANCE AND ITS FUNCTIONS; TYPES 
OF UNDERWRITERS AND POLICIES; AN= 

ALYSIS OF CONTRACTS AND PERILS 
COVERED; AVERAGE; LOSSES; 
CARGO AND FREIGHT INSUR= 
ANCE, ETC.—WITH FORMS. 


PRICE, $3.00 
THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WiLLiAM STREET 
INSURANCE EXCHANGE NEW YORK 
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proceeded to describe the method which was 
in use by his company and which had yielded 
very satisfactory results. 


New officers were elected as follows: 


Chairman-——Isaac Miller Hamilton, Federal Life. 
Secretary-Treasurer—A. G. Borden, Equitable Life 
f New York. 

Executive Committee: 

For three years, C. G. Taylor, Jr., Atlantic Life; 
ik. D. Field, National Life of Vermont; T. L. Han- 
sen, Guardian Life of New York. 

lor two years, A. G. Ramsay, Canada Life; Dr. 
E. G. Simmons, Pan-American; W. E. Taylor, Equi- 


table of New York. 


lor one year, George E. Copeland, Northwetsern 


\futual; Isaac Miller Hamilton, Federal Life: George 
If. Hunt, Imperial of Canada. 


Dunne Goes With Collins Investment Co. 
James E. Dunne, lately with the American 
Insurance Digest and formerly with the In- 
surance Field, has become identified with the 
fF, B. Collins Investment Company of Okla- 
homa City, Okla. He will be engaged in the 
selling of real estate mortgages to insurance 
companies, and his headquarters will be in the 
Monadnock block, Chicago. He will devote 
considerable time to the development of the 
company’s Eastern business. 
Fr. B. Collins Investment Company is 
a progressive, enterprising house, in excellent 


The 


repute, which has specialized in farm mort- 
eage As Mr. 
Dunne has gained a wide reputation as a sales- 


investments for thirty-six years. 


man of exceptional ability, the new connection 


should be one of mutual advantage to the 


parties concerned. 
The company mgintains eight other branch 
offic besides that at Chicago, and makes 
the States of Oklahoma, 
Louisiana, New Mexico, 


es, 


loans on farms in 
Arkansas, 


Kansas and Colorado. 


Texas, 


LIFE SALESMANSHIP SCHOOL 
Fifteen Graduates of Carnegie School Sign 
Contracts 
Fifteen graduates of the Carnegie School of 
Life Insurance Salesmanship are now under 
‘ontract with Law & Roberts, general agents 

the Northwestern Mutual Life Insurance 
Company for the State of West Virginia. This 
irm has issued a statement showing the re- 
sults obtained by these graduates up to October 
Three of them graduated in December; 
four in March; six in June, and two in August 
—a total of fifteen, two women and thirteen 
Graduating at different times, they have, 
erefore, worked for a varying number of 





months. The statement up to October I is as 
llows: 
Total number of months worked.........-- 58 
1 amount of business written......... $1,747,390 
T amount of business paid for........ 1,116,150 
\verage amount written per agent........ 116,492 
\verage amount paid for per agent....... 74,436 
ge amount written per month per 
CER kse-G oid ass ro BIR oe Rw: ORE We tere eR 30,127 
e€ amount paid for per month per 
OME) cos ethe ae ew th a mee mekee tee F 19,244 
New York Insurance Department has issued 
a st of Persons, Partnerships, .\ssociations and 
( rations Licensed as Brokers in the State of 
New York,” from May 1 to October 1, 1920. 





INSURANCE MAN IN POLITICS 


Vice-President of St. Joseph Life of Mis- 
souri Elected to State Legislature 

The recent Republican landslide will send 
to the next session of the Missouri Legislature 
a man widely known in insurance circles in 
northwest Missouri and one who is peculiarly 
fitted to protect the interests of insurance com- 
panies and policyholders of the State. Harry 
FE. McPherson, who will represent the first 
district, has been connected with the St. Joseph 
Life Insurance Company since its organization 





H. E. McPuerson 


St. Joseph Life Insur- 


Mo. 


Vice-President and Secretary, 
ance Company, St. Joseph, 
Previous to that time wrote 
Bankers Life of Lincoln, 


seven years ago. 
insurance for the 
Neb. 

Mr. McPherson is a native Missourian, born 
in Tarkio, Atchison county, thirty-five years 
ago. His father, A. L. McPherson, has been 
a prominent figure in insurance circles for 
more than forty years, first as a phenomenal 
producer for the New York Life, then as vice- 
president of the Bankers Life of Lincoln, and 
finally as organizer and president of the St. 
Joseph Life Insurance Company, organized 
with a capital of $100,000. surplus $50,000. The 
latter company has made a remarkable record 
for itself and under the careful management 
of the McPhersons, father and son, now in 
its seventh year, it has upwards of $10,500,000 
yn its books. In its annual statement for 1919, 
when it was six years old, its surplus was 
shown at $164,293 with $800,000 loaned on first 
farm mortgages. 

When the 
McPherson 
afterwards he was elected secretary and later, 
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company organized 


treasurer. 
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became Two 





upon the death of William F. Rankin, million- 
aire farmer and cattleman of Tarkio, Mr. Mc- 
Pherson succeeded him as vice-president anc 
secretary. Mr. McPherson still holds that 
position and is also a member of the board of 
directors and the executive board of the com- 
pany. 

During the great war Mr. McPherson served 
in the army for two years, twelve months of 
which he spent overseas in France and Ger- 
many. He is particularly proud of his work 
in Germany where he was in charge of all the 
material turned over to the Americans by the 
Germans accordance with the Armistice 
agreement. Mr. McPherson, or Captain Mc- 
Pherson, as he was then, spent a busy six 
months with a staff of enlisted men and in- 
terpreters, checking and tabulating the muni- 
tions, arms and war material which was the 
American share of the war stores found in the 
occupied territory. 

Outside of insurance circles Mr. McPherson 
is well known as a Shriner and an Elk. With 
his father and two brothers he owns thirty- 
eight hundred acres of the best corn land in 
Atchison county and has had practical experi- 
ence on the farm. He was urged to become a 
candidate for the legislature by the best 
element in the Republican party in St. Joseph 
and is expected to make an enviable record for 
himself at Jefferson City this winter. 


in 


Devote Session to Insurance 
The Associated Industries of Massachusetts 
at its meeting recently devoted a session to in- 
surance. The following papers covering vari- 
ous phases of the business were read: 


“The Application of 
Thomas E. Sears, insurance 
dustries of Massachusetts. 

“Fire Protection and Its Relation to Fire Insur- 
ance,” by L. H. Kunhardt, Boston 
Manufacturers Mutual Fire Insurance Company. 

“Transit Insurance: A Discussion of Its Applica- 
tions and Conditions,” by S. Wilson Richards of New 
York city. 

“Corporation and Partnership Life Insurance,” by 
Albert H. Curtis, general agent, New England Mu- 
tual Life Insurance Company. 

“Group Life, Accident and Health Insurance and Its 
Application to Industry,” by Dr. R. S. Quinby, man- 
ager service department, Hood Rubber Company; E. 
E. Cammack, associate actuary, Etna Life Insurance 
Company, and E. R. Hurst, State actuary, Savings 
Bank Insurance Department. 

“How Schedule and Experience Rating Affects 
Your Compensation Insurance,” by Philip W. Osgood, 
manager, liability department, Thomas E. Sears, Inc. 

“Where Does Your Compensation Premium Go?” 
Willard S. representative, Employers 
Liability Assurance Corporation. 

“Engine Damage, Boiler and Flywheel Insurance,” 
by William P. Wallace, special agent, Hartford Steam 
Boiler Inspection and Insurance Company. 


the Coinsurance Clause,” by 


adviser, Associated In- 


vice-president, 


by Oldreive, 


American Life Reinsurance 
The American Life Reinsurance Company 
reports that it has now $17,526,658 of insur- 
ance in force, every cent of which has come 
The company 
It has just been 


from .old line companies. is 
only nineteen months old. 


admitted to the American Life Convention. 


—No 
automobiles 
State. 


down by 


York 


fewer than 173 persons were run 


during the last month New 
Fatalities in New York city were 67. 


in 
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Going Into Details 








IT IS NOT THE MISSION OF ITS OFFICERS AND AGENTS to tell how good a Company the 
NORTHERN ASSURANCE is. 


EVERY INSURANCE AUTHORITY who has ever examined the Company has told the story 
until even competitors say nice things about it and boost it higher in public esteem. A few out- 
standing facts will explain this and prove both interesting and timely. 


THE NORTHERN ASSURANCE WAS ORGANIZED by insurance men who knew what a 
good company should BE and DO. 


They Never Sacrificed True Worth To Secure Apparent Advantage. 


They Never Mortgaged The Future To Secure Mere Size. 


THEY LAID THE FOUNDATIONS OF A SURE PROSPERITY in the good will of the people of 
their home state, conscious that, when the time for normal expansion arrived, the NORTHERN 
ASSURANCE could have no finer asset and no stronger appeal with the people of other states 
than the undisputed fact that it had grown steadily and solidly, without a public criticism, without 
the compromise of a principle and without a question as to its standing in its home state of Michi- 
gan. 


TODAY WITH MORE THAN $30,000,000 OF INSURANCE IN FORCE; holding $2,500,000 in 
assets; with resources from an annual income of over $1,000,000, and writing about $1,000,000 a 
month, the NORTHERN ASSURANCE is carrying into the States of Illinois, Ohio and Pennsyl- 
vania, the business policy as well as the ideals that have won the good will of Michigan people as 
expressed by over $27,000,000 of steadily-renewing business. 


THE NORTHERN ASSURANCE IS SEEKING BUSINESS ASSOCIATES, not agents; good 
men, safe men, loyal men, who can see their kind of a future in the development of territory in 
Illinois, Northern Ohio and Eastern Pennsylvania in the spirit and along the lines followed by the 
Company in securely establishing itself in Michigan. 


A GENERAL AGENCY FOR ILLINOIS, one for Northern Ohio, and one for Eastern Pennsylvania 


now open to three men of capacity and underwriting integrity. 








ADDRESS IN CONFIDENCE 


CLARENCE L. AYRES, President 


NORTHERN ASSURANCE (COMPANY 


DETROIT, MICHIGAN 
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AN IMPERATIVE NEED 


Success Comes When You Feel You 
Sell an Absolute Necessity 


A DISCOVERY 


A Plain Little Agent Who Could Sell a 
Book to Women, but Could Not 
Sell Hats 
If you happen into an insurance agency on 
a side street away from the bottom of Broad- 
way, you might see an undersized and rather 
plain kind of a man leaning over a desk way 
hack in a corner. But it is seldom you find 
him in the office, for he follows the motto 
which is printed on a card over his desk—“Do 
It Now!” and doing it now does not leave 
much leeway for leaning over a solicitor’s desk. 
Mr. Plainman, as we'll call him here, seldom 
has very much to say concerning his secret for 
success in soliciting, and he is one of the big 
producers for a company that in New York 
city writes a really behemoth business. But 
one day some of the boys of the office man- 
aged to corner Plainman and dug from him 

the following: 

“You chaps want to know why I, a fellow 
with little gift of gab, am lucky enough to 
have my name boosted pretty frequently onto 
the monthly list of the company’s app yankers. 
Never was a good talker, and never a good 
dresser—my wife says my present necktie— 
look at it!—reminds her of a purplish half- 
done doughnut. I’m not good at tying anything. 
And when I need clothes, I just take the first 
handout a salesman pushes on me. With me, 
I think, clothes don’t count much. I know 
well enough how I look in the glass, and 
nobody could ever make a good-looker of me. 

“IT never got much schooling, and sometimes 
even yet I find myself saying such things as 
‘I done it,’ but I’ve trained myself all I could 
and I don’t make near as many mistakes in 
talking as I used to. A chap is handicapped if 
he talks what I call ‘rough,’ and I’ve done my 
best to get over that. But in my case I think 
success has come not from how I look and 
not from what I say, but what I feel when I 
Say my piece. ra 


Sotp Booxs at Farms 


“When I was in my teens and just begin- 
ning to scrape myself with a razor I was 
chucked out into a cheap boarding house, 
When both my parents died, and from then on 
down I’ve had to dig up my own living. Didn’t 
make a go of it at clerking; never got an office 
Job that I wasn’t bounced. Wasn’t much as to 
looks and always felt out of place behind a 


counter. Then I ran across a chap who was 
selling ‘The Farm Wife’s Guide,’ said I could 
sell the book and that the comish was twenty- 
five per cent of the sales. I took a copy home 
and read it, and the more I studied that little 
book the better I liked it. It was chock full of 
things every farmer’s wife wanted to know. 
For a long time I sold that book, and at first 
1 sold mighty few. And I never sold many 
until it began to dig under my hide that every 
farmer’s wife needed the book and needed it 
almighty bad. When I got where, if I was a 
farmer’s wife and the Guide was offered to me 
I’d cut off my hair and sell it to a hair dealer, 
if I couldn’t get the book any other way, then 
I began to sel] the book at every darn farm, 
every darn farm! 

“Then I had an offer to sell a line of fancy 
gent’s furnishings, but I dropped that pretty 
quick. Couldn’t make a go of it. I did better 
at selling a line of heavy farming shoes. Then 
I had a bully chance at selling women’s hats, 
and that was an eye-opener for me. The firm 
that gave me the job were out my expenses and 
I made practically no commissions, 

“Back to the farm book,’ said I, but the 
publisher had given up the book. I found aa- 
other, but when I dug through it I could see it 
wasn't like the first—it wasn’t a necessity on 
any farm, I almost starved in trying to sell 
that second book; would have if I hadn’t bor- 
rowed from a friend. 


Fairs AT Lire INSURANCE 

“Then a razzle-dazzle kind of a guy gives 
it to me there’s oodles of money in life insur- 
ance. So down to pennies in my jeans, I made 
a go at the rate-book. The manager who bossed 
me was a chap who could see hope in a deaf 
and dumber, so he backs me up. I worked like 
a mule in cotton time, and at last hits an app— 
five thousand. But the doctor wouldn’t take 
the guy. Of course that was the reason I 
landed the app. 

“*This ain’t your lay!’ I said, and I took up 
canvassing for a map concern. But somehow 
I couldn’t get life insurance out of my mind, 
and about then I met the little woman and got 
hitched into a team. And the first thing I did 
was to take out life insurance for the little 
woman. It was like that farm book—it was 
more of a necessity than tobacco, and I was a 
great smoker. Cut out cigars and smoked a 
pipe, so as to help pay the premiums. 

“Then I happens to run into a guy just fixed 
up with a wife, and no insurance. I give you 
my word I never thought of any commissions. 
Just seemed to me I had to dig in and insure 
that guy. Easy? Like getting your rent 
raised! Don’t believe I talked to that guy five 
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minutes, and seemed I couldn’t get him around 
to the manager, who’d tried me out, quick 
enough to suit the guy. Wanted a policy? 
Like catfish want fish worms. 

“T began to sense the whole racket. I could 
sell things that seemed to me an absolute 
necessity and I could not sell any other kind. 
From that time on right down to this minute 
I’ve been a success at selling life insurance. 
Good dressing may count—I think it does. A 
good wag of tongue is better, but what with 
me sells life insurance is the hunch, like a 
dynamo, that everybody needs it, needs it 
more than they need sugar with their coffee, 
need a hot water flat, need whole soles on their 
shoes. 

“That, let me chuck it, is the whole trouble 
with lots of agents—they haven’t learned that 
life insurance is like pants, it’s something 
you've got to have. 

“Tf a guy had the price and no pants, your 
Uncle Dudley could sell him a pair, and feeling 
as he does about life insurance, if a guy hasn't 
any or has but little and has the price, you bet 
your Uncle Dudley can sell that guy a policy. 
There, you've got it. That’s why I dig up apps. 
Simple, isn’t it? But the first thing you’ve got 
to do is to get that feel I spoke about in the 
beginning. When you’ve got the feel strong 
enough you won’t have any trouble in pushing 
your name onto the company’s list of big 
writers.” 

A Bic IDEA 

Mr. Plainman struck a big idea when he 
struck the idea that if you believe in the abso- 
lute necessity for life insurance you can sell it. 
It may be a good thing to take a course in the 
psychology of salesmanship, but after all, the 
way you feel about life insurance counts more 
than anything else. 

And life insurance is the necessity of neces- 
sities, and the modern world is acknowledging 
it. Every year the acknowledgment of the 
need for life insurance becomes more universal. 
It would almost seem as if the time might come 
when there would be a string of applicants 
waiting at the windows of companies, jostling 
one another to secure a policy. But we in the 
trade know that, with human nature what it is, 
there need be no fear that always the agent 
will be needed and needed badly. Even if the 
necessity for life insurance were universally 
recognized, the individual prospect would have 
to be pushed before he would sign an applica- 
tion. “Oh, yes,” he says, “Tom Brown gets a 
small salary and it’s his duty to protect the 
kids. As for me! Somehow I’ve never felt 
the need for life insurance, not for myself.” 

Yes, it is a far-away day when the agent will 
be any less of a necessity than what he sells. 





METROPOLITAN ACTIVE 


Successfully Urges Voters to Reject 
Anti-Vaccination Amendments 








QUESTION IS IMPORTANT ONE FOR 
LIFE COMPANIES 





‘Two State-wide Campaigns of Meetings 
and- Dissemination of Literature 
Bear Ample Fruit 


The Metropolitan Life Insurance Company 
recently conducted a very thorough-going 
campaign to defeat proposed amendments to 
the constitution in California and Oregon, on 
which the people voted on election day. The 
amendments were defeated in both States. 
They related to the public health, and as those 
who are interested in the public health looked 
at it, they meant that the two States opened 
themselves wide to the danger of the spread 
of any form of epidemic that might break out. 
They were called “anti-vaccination amend- 
ments.” The one in Oregon read as follows: 


No form of vaccination, inoculation, or other 
medication shall be made a condition in this 
State for admission to or attendance in any 
public school, college, university or other edu- 
cational institution; or for the employment of 
any person in any capacity, or for the exercise 
of any right in the performance of any duty or 
the enjoyment of any privilege. 

The proposal in California was this: 

No form of vaccination, inoculation, or other 
medication shall hereafter be made a condition 
for admission to, or attendance in any public 
school or other institution, or for the employ- 
ment of any person in any public office. 

The California State Board of Health de- 
clared that unless the amendment in that State 
were defeated the State would be in constant 
danger of an epidemic of smallpox, and the 
State Board of Health would be powerless to 
check it. Health officers and sanitary experts 
of the United States and Canada met in San 
Francisco in September and unanimously con- 
demned the proposed amendment. In Cali- 
fornia, it will be noted, it was proposed to pro- 
hibit not only vaccinations, but that inoculation 
and other medication should not be made a 
condition for admission, etc., to public schools, 
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and this, in the view of many who are inter- 
ested in public health, was a breaking down of 
a great part of the system of public health 
work. Teachers affected with tuberculosis 
could not be restrained from teaching in public 
schools. It meant that if there is a contagious 
disease among the members of the family of 
a school child, that that child could not be 
kept from attending school and submitting 
other children to the dangers of infection. 

The fate of these amendments was believed 
to be the greatest consequence to life insurance 
companies doing business in those States as 
well as to the general welfare of the com- 
munities irrespective of life insurance. Pres- 
ident Fiske of the Metropolitan, Dr. Frankel, 
and other officers of the company were in 
California in midsummer holding triennial con- 
ventions. They saw the situation, realized its 
importance and decided to initiate a campaign 
against the amendments. 

Dr. Frankel, third vice-president of the 
Metropolitan, made a second trip to the Pacific 
Coast and initiated a campaign to arouse public 
sentiment, and held meetings attended by all 
superintendents in the State, at which the cam- 
paign was outlined. He conferred with health 
authorities and representatives of civic bodies. 
Dr. Dublin, statistician of the Metropolitan, 
went there also, and assisted in the preparation 
of literature. Dr. Fleisher, assistant secretary 
of the Metropolitan, spent the month of Oc- 
tober on the coast in active work on the cam- 
paign with Assistant Secretary Ernest H. 
Wilkes, manager of the Pacific Coast head 
office, and Superintendent of Agencies Galt, 
the latter working effectively with the Metro- 
politan men throughout the two States. 

In California the vaccination amendment was 
defeated by a majority of about 90,000. The 
Metropolitan men in the Pacific Coast States 
who had a part in the campaign believe that 
the so-called medical amendments would have 
passed if it had not been for their activities 
with their 300,000 policyholders during the 
month of October. 


Health Service Beneficial 
The health service conducted by the Guardian 
Life of America in conjunction with the Life 
Extension Institute reports as follows for its 
policyholders of three or more years standing: 
(1) Number of completely examined 
cases of average policyholders...... 4,445 


(2) Advice needed regarding physical 
condition or manner of living— 


FOO per Centrot the Cases. ....6.000.4 4,445 
(3) Cases referred to a physician...... 2,146 
Unaware of impairment, two out 

of every three policyholders. ..... 1,462 
Ay TI BRE ied Secs. s cack 40 years 


Appreciation of Late W. R. Innis 

The board of directors of the New York 
Life Insurance Company adopted a minute at 
its last meeting recording the company ac- 
tivities of the late William R. Innis, one of its 
members and its high appreciation thereof. 
Mr. Innis, who died on October 21 last, was 
for sixty years a member of the board’s audit- 
ing committee. 
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A FARM MORTGAGE 
BEHIND 


EVERY POLICY 


HE PEORIA LIFE 
, ie SERVICE to its 
policyholders and to its 
Its sound methods 








agents. 
and good reputation are giv- 
ing it a steady, healthy growth 
all in the Middle West. It in- 


‘sures men and women on 


equal terms. Policies are up 
to date in every respect, and 
contain liberal and attractive 


features which make them sell. 


It gives to Total Abstainers 
a lower rate on their insurance 
by placing their policies in 
the Total Abstinence Depart- 
ment in which the mortality 
record is kept separate. It is 
a live, up-to-date Company 
which is progressive. 


It is developing new terri- 
tory in the Central West and 
has good positions for goo] 
men. 


Peoria Life 


Insurance Co. 
PEORIA, ILLINOIS 


EMMET C. MAY 
President 


HENRY LOUCKS 
Superintendent of Agents 


GEORGE B. PATTISON 
Secretary and Actuary 
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CENTRAL LIFE 


Insurance Company of Illinois, 
Ottawa, Illinois. 


A conservative, well managed, western 
company, with close to thirty-five mil- 
lions of business. Soundly financed; 
operates in Illinois, lowa, Missouri, South 
Dakota, Minnesota, Nebraska and Mich- 
igan. Writes both participating and 
non-participating business; is a good 
dividend payer; has up-to-date policy 
forms, and se no apologies to make. 
“Look us up in the books” and write us 
for an agency proposition if interested. 


S. B. Bradford, 
Sec’y=Treasurer 


H. W. Johnson, 
President 


W. F. Weese, 
Vice-President and Agency Director 























Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$1,413,961.00 on Deposit with the 
Indiana Insurance Department. 


$206,155.00 Surplus Protection to 
Policyholders. 


$16,009,000.00 Insurance in force. 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS. 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. 


Address the Company. 
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C. W. FAIRCHILD RESIGNS 


Leaves Gommissionership in Colorado 
to Be President of Life Company 








ROBERT B. FORSYTH TO BE VICE- 
PRESIDENT 





Successors Appointed to the Two Offices 
Named 

Claude W. Fairchild, Insurance Commis- 
sioner of Colorado, has resigned to become 
president of the Mountain States Life of 
Denver. Robert B, Forsyth, Insurance Com- 
missioner of Wyoming, has also resigned and 
will become vice-president of the new com- 
pany. Governor Shoup of Colorado has ap- 
pointed Earl Wilson as successor to Mr. Fair- 
child. Mr. Wilson has been Deputy Auditor of 
the State and was previously a county treas- 
urer. 

The Mountain States Life is a newly organ- 
ized company promoted by Will M. McBride, 
who has been associated in several such enter- 
prises. Leslie E. Hubbard, a former attorney 
general of Colorado, is also a prime mover in 
the enterprise. 

Ernest P. Perrine, former manager of 
agencies for the Farmers Life, and William 
L. Vernon, formerly with the Western Na- 
tional Life of Cheyenne, are prominently 
mentioned in connection with the Mountain 
States Life. A plan of operation which differs 
somewhat from the ordinary is counted upon 
to attract considerable attention to it. 

Mr. Fairchild has been Commissioner of 
Colorado for four years. His work has been 
watched with great interest and has caused his 
name to be widely and favorably known in in- 
surance circles. He was responsible for the 
anti-discrimination law of the State and has 
effected two rate decreases thereunder. He 
has been president of the National Convention 
of Insurance Commissioners and active in its 
councils. With no insurance experience previ- 
ous to his appointment as Commissioner, he 
leaves well equipped for his new office. 

Mr. Forsyth has been Commissioner in 
Wyoming for several years and has been active 
in the councils of the National Convention of 
Insurance Commissioners. He had some ex- 
perience in insurance previous to taking office. 
He is succeeded by Donald M. Forsyth. 


Compendium of Official Life Insurance 
Reports 


Prior to the issuance of the life insurance 
reports covering the business of 1919 by the 
insurance departments of New York and other 
States, the publication of the “Compendium of 
Official Life Insurance. Reports,” by The Spec- 
tator Company, New York, affords agents and 
others an opportunity to secure analyses of 
the financial standing and business of all 
United States life insurance comphnies. 

This publication, in its thirty-second annual 
issue, presents in compact form all the im- 
portant items from the statements for 1919, 
together with increases over 1918 for the more 
important ones. 

A special table is included which shows over 
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under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 
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5000 ratios based on the data pertaining to 
the respective companies. In this book the 
companies appear alphabetically, and the ar- 
rangement is such that an almost instantane- 
ous comparison of similar items is possible. 

Over 125 items from each company’s state- 

ment are tabulated in the main section, cover- 
ing income, disbursements, assets, liabilities, 
new business, terminations, insurance in force 
and other miscellaneous data, and in addition 
there are tables setting forth separately in- 
dustrial insurance and group insurance, with 
tables of combined aggregate, increase in 
aggregates, and numerous ratios for each com- 
pany. 
An additional table lists the companies by 
the States in which they are located, and ex- 
hibits data concerning their financial condition, 
insurance transactions and outstanding insur- 
ance, income and disbursements. Still another 
table gives premiums since organization, pay- 
ments to policyholders since organization, and 
present assets for protection of policyholders 
with a ratio of total benefits to total premium 
receipts. Furthermore, this publication pre- 
sents the tabulated results of American life 
insurance companies, respectively, from or- 
ganization to January 1, 1920. A table of rank 
indicates the relative position of each in regard 
to certain leading items. 

As the “Compendium of Official Life Insur- 
ance Reports” contains detailed figures of 266 
life insurance companies of the United States, 
with the material items from the statements 
of four Canadian companies, it is apparent 
that it concentrates in one publication a vast 
amount of information, and is the equivalent 
of a large library of State insurance reports, 
and yet it is printed and bound in so compact 
a manner that it can readily be carried in the 
pocket. 

The 1920 edition is larger than any of its 
predecessors, containing 182 pages; is sub- 
stantially bound in flexible cover, and sells at 


$4.00 per copy. 





Cc. L. Alford With Abb Landis 

Abb Landis, the well-known actuary, has 
moved to Washington, D. C., and taken up his 
residence at The Highlands. He has made 
Clarence L. Alford his actuarial associate in 
charge of the office at Nashville, Tenn., but 
Mr. Landis will remain in close touch with 
and supervision of the Nashville office. His 
increase in work as consulting actuary and 
counsellor required a more central location 
than Nashville, where he has lived for several 
years, 





Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
Prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull's 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany. official writes, ‘‘Am well pleased with the letters. 

hall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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Statistics to Hand for 1919 Constitute 
a Disgraceful Record 


FIGURES FOR THIRTY-ONE CITIES 





Several Cities Show Extraordinary In- 
creases—Human Life Never So In- 


secure in United States 


By Frepertck L. Horrman, LL.D. 


The homicide record for the year 1919 is of 
unusual interest on account of the anticipated 
effect of national prohibition. Perhaps it is 
too early to expect far-reaching changes in 
homicidal frequency, but it is certainly con- 
trary to popular expectation that the rate for 
1919 should actually have been higher than dur- 
ing the preceding year when alcoholic liquors 
were freely sold in most of the cities under re- 
view. In fact, with the exception of 1916 and 
1917 the rate for 1919 was the highest on record 
since the commencement of the present investi- 
gation into the rate of homicidal frequency 
of thirty-one cities representative of urban con- 
ditions throughout the country at large. 

Restating the results as shown by the sum- 
mary table (A) the death rate from homicide 
for thirty-one cities with a population of about 
20,000,000 in 1919, or not far from one-fifth of 
the total, increased from an average of 8.2 per 
100,000 during 1909-13 to 88 during 1914-18, 
and 9.1 during 1919. The statistical value of the 
comparison is materially increased by the fact 
that the population estimates for intercensal 
years have all been revised in accordance with 
the results of the 1920 census. 

The second table (B) represents the results 
for the thirty-one cities in detail, showing that, 
compared with the average for the preceding 
five years, the rate increased during 1919 in 
seventeen cities and declined in fourteen cities. 
Memphis, as heretofore, maintains the unen- 
viable lead with the highest rate for American 
cities (55.9), but the rate is materially below 
the average for previous years (73.3 during 
1909-13). 

The next two highest rates are for Savannah 
and Atlanta, regardless of the fact that Georgia 
has had prohibition for several years. By way 
of contrast the homicide rate of New York 
was only 5.0, for Philadelphia 6.2, but for Chi- 
cago the rate was 11.6, and for Washington, 
D. C., 14.8. Of special interest is the material 
relative increase per-100,000 ofpopulation in the 
rates for Atlanta (11.6), Charleston (4.5), 
Savannah (19.5), and Washington (4.7). 

For the present I cannot enlarge upon the 
questions presented by the foregoing facts, 
which would seem to admit of no controversy, 
being in all cases the official death returns of 
the cities making the information available in 
advance for the present purpose in co-operation 
with the division of Vital Statistics of the 
United States Census. They are confirmed by 
a careful reading of the press accounts of 
murder cases during the last two years, leaving 
no other conclusion than that the homicidal ten- 
dency in the United States is unquestionably on 
the increase, and that this lamentable conclusion 
holds especially true of cases involving both the 
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POLICY 


OF THE 


RELIANCE’ LIFE 


gives you something absolute- 
ly new and different to*talk 
to.your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The Accident and 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
panies. Our agency contracts 
are as liberal as can be made. 


WRITE AND WE WILL TELL 
You More ABOuT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 
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crime of murder and of self-murder- In a sub- 
sequent article I expect to enlarge upon this 
aspect of the problem as well as upon the ap- 
parent trend towards more subtle forms of 
crime, often making an exact diagnosis whether 
of homicides, suicide or accident, impossible at 
least in States or cities without a proper system 
of medico-legal inquiry into the facts. 

Our national apathy in this matter is an in- 
dictment of our alleged civilization; apathy on 
the part of the press, which fails to draw useful 
conclusions from the facts presented (to the 
public); apathy on the part of the Church, 
which seems indifferent to the most flagrant 
violation of the laws of God; apathy on the 
part of the authorities failing to secure prompt 
convictions in a large number of murder cases. 
There is the most urgent need of a national 
inquiry into the whole question, and the 
feasibility of establishing a method under 
which it will be possible to secure national 
judicial statistics or trustworthy returns of in- 
dictments as well as of convictions for murder. 
It may be said without fear of contradiction 
that human life was never as insecure in the 
United States as it is to-day, and that while 
much is being done to diminish the risk of acci- 
dent liability, practically nothing is being done 
in the much more important direction of re- 
ducing the risk of homicidal frequency, 





The Test of Service 


The ultimate success of a life 
insurance company depends upon 
what those who have bought its 
policies in the past think of the 
service they have received. The 
Massachusetts Mutual passes this 
test with flying colors. Over 
$45,000,000, or 35%, of the busi- 
ness delivered last year was on the 
lives of men and women already 
insured in the Company. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Spri: gfield, Mass. incorporated 1851 
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A 


CONSOLIDATED RETURN OF DEATHS FROM 
HOMICIDE IN 31 AMERICAN CITIES, 
1900-1919 





Rate Per 

100,000 of 

Year Population Homicides Population 
11,990,999 609 6.1 
12,301,148 603 4.9 
12,541,402 621 5.0 
eee 12,856,651 690 5.4 
- 12,802,687 729 5.7 
13,840,557 931 6.7 
ee «++ 14,667,414 1,148 7.8 
SE es awnaae 15,526,582 1,338 8.6 
BGG sveccce 15,966,214 1,272 8.0 
cS ne 16,391,805 1,196 7.3 
Saree 16,802,471 1,365 8.1 
eee 17,165,680 1,429 8.3 
Co) 17,527,861 1,464 8.4 
NOR ea caccue 17,890,042 1,575 8.8 
Pl ee 18,252,222 1,566 8.6 
BOE cctiecws 18,616,905 1,614 8.7 
i) See 18,979,143 1,742 9.2 
DPR cicévene 19,341,381 1,224 9.2 
ReRGewsscnee 19,703,619 1,672 8.5 
yi | ae ee 20,065,857 1,831 9.1 
WOSS-BG sé ccccwes 85,777,859 7,029 8.2 
pt ee 94,893,270 8,371 8.8 

B 


COMPARATIVE STATISTICS OF DEATHS FROM 
HOMICIDE IN 31 AMERICAN CITIES, 
1909-1919 


te for 1919 to 
that of 1914-1918 


7-Rate Per 100,000 of Pop.~ 
Cities 1909-1913 1914-1918 1919 


Atlanta. Gas cccc<és $2.2 40.8 
3altimore, Md..... 4.4 é 
Boston, Mass,..... 5.0 
Buffalo, N. Y....<. 
Charleston, S. C... 
Chicago, Tl. . occ. 
Cincinnati, Ohio... 
Cleveland, Ohio... 
Dayton, Ohio...... 
Hartford, Conn.... 
Indianapolis, Ind.. 
Los Angeles, Cal.. 
Louisville, Ky..... 
Memphis, Tenn.... 
Milwaukee, Wis... 
Minneapolis, Minn. 
Nashville, Tenn... 
Newark, N. J..... 
New Orleans, La.. 
New York, N. Y.. 
Philadelphia, Pa.. 
Pittsburgh, Pa.... 


= Ra 
ad 


© 
to 
Neko 


CDW POW ORURH HOSOI Nin WH WO wWOMONOM Ow 
— 


i Jv) 

wo 
| +++ Fluctuations in 
ora 


SUSU Om Cor ON HOMO OWARMH ONT 


DD MINOR OMNOHANA RAW ORWOORO DOMED 
i] 


an 
me bo 
mos 

OR OOM HAH SOMO 


DAK OKHDH ROAM a 
HH DABNOOCHRRONSWMIRNOM THON NOADWON 


Te 

D> et et et 
oe 

_ 


Lo) 
SPOPMHOMOMSS ME MON REED OOo E 


te 
OD Ue 

ro 
CO wm SIDS 


nw 
i] 


Providence, R. I... 
Reading, Pa...... 
Rochester, N. Y... 
Savannah, Ga..... 
San Francisco, Cal. 1 
Seattle, Wash..... 
Spokane, Wash.... 
St Loum, Me. .«.. 1 
Washington, D. C. 


Total 31 cities..... 
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Hamilton Cooke Dead 
Hamilton Cooke, dean of the New York 
Life’s agency force, died on November Io. 
He began his career with the New York Life 
in 1888, as an agent in Texas. Later he be- 
came one of the company’s leading general 
agents in Arkansas and Indian and Oklahoma 






Territories. After the discontinuance of the 
general agency system he was given super- 
vision of the company’s agency work in that 
field with the State of Texas added. In 
February, 1897, he was appointed director of 
Southwestern agencies with headquarters at 
Dallas, Texas. He was subsequently inspector 
of agencies with headquarters first at Dallas, 
Texas, and later at St. Louis, Mo., the head- 
quarters of the new Southwestern department. 


Guarantee Fund Has Good Month 

The Guarantee Fund Life Association of 
Omaha, Neb., reports that it has written nearly 
$37,000,000 of insurance this year up to the 
end of October. The last month of the ten 
was particularly successful for the company, 
nearly $4,000,000 having been written. Nine 
men in the agency force produced well over 
$100,000 each in the four weeks. 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuable franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran= 
chises to bestow upon 
worthy men. , 


Address 


HOME OFFICE 
Springfield, IIl. 




















ASSETS $3,566,304.16 $3 


CONTINENTAL LIFE INSURANCE COMPANY 
1] INSURANCE IN FORCE $32,000,000.00 


Our Policy Forms Contain the Following Provisions: 

Double Indemnity for accidental death, Total and permanent disability benefits, Par- 
tial disability benefits, Surgical operation benefits, Annual dividends, Optional methods of 
settlement, Premium loans, Cash loans, Extended insurance, Paid up insurance, Cash sur- 
render values, Insurance to cover policy Loans, Installments certain-Participating. Install- 
ments continuous-Participating. 

Very Attractive Agency Contracts to Reliable Men. 


John W. Cooper, President. 


Kansas City, Missouri. 
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UNDERAVERAGE RISKS 


New York Life Writes Them By 
Advancing Age 


DIFFERENT TYPES OF IMPAIRMENT 











Reasons for Placing Certain Lines in 
Impaired Lists—Attitude of Company 
Toward Them 
By ArtHuUR HuNTER 
Chief Actuary, New York Life Insurance 
Company. 


Since 1986 the company has been issuing 
policies to applicants who were not entitled to 
receive standard insurance at the regular rate 
of premium because of unfavorable occupation, 
personal history, family history, physical con- 
dition, or habits. These risks are known as 
substandard, underaverage, or impaired. The 
main idea was to extend the benefits of life 
insurance to those who had been denied such 
benefits by us and to save for the agent a 
goodly percentage of the cases which would 
formerly have been declined. The types of 
risks which were accepted in those days were 
limited because little was known as to the 
probable mortality among impaired lives. Dr. 
Oscar H. Rogers, however, blazed the trail by 
undertaking researches into the mortality 
among persons declined by us in former years. 

With increasing knowledge based upon 
actual experience, the scope of our underwrit- 
ing was extended from time to time, and the 
agent’s field greatly broadened so that he may 
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Cleveland, Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








now canvass among persons who cannot obtain 
insurance in companies which do not accept 
underaverage risks. Our agents have been 
greatly benefited as they can now write insur- 
ance among persons in occupations involving 
hazard, among applicants who are tarkedly 
overweight, who have a tubercular family his- 
tory, a heart murmur, have formerly drunk to 
excess, etc. The company thus provides the 
benefits of life insurance for practically all the 
people and not solely for the restricted group 
of first-class lives. 


MeEtHop or STATING PRroBLEM 


With the exception of persons suffering with 
active disease any type of risk is insurable if 
the hazard run by the company can be ascer- 
tained, provided the amount of the necessary 
premium is within reasonable limits The first 
essential therefore, in writing under-average 
business is a knowledge of the probable mor- 
tality among the types of risks to be insured, 
and this evidently calls for a method of measur- 
ing the mortality of each type. In any par- 
ticular group the death rate must naturally be 
compared with a standard mortality table in 
order to ascertain the mortality above or below 
the normal in that group. (The standard 
mortality table is based on average, standard, 
or normal lives, i. e., those granted the regular 
policies at the usual rates of premium.) . If we 
say that a certain article is two feet long we 
know that it is twice the standard of measure- 
ment known as a foot. 

Similarly, in actuarial matters the mortality 
among normal or average lives is the standard 
by which the mortality among lives which are 
underaverage is measured; 100 per cent of that 
standard is the basis of measurement—the 
measuring rod. If, therefore, the mortality 
in a particular group of underaverage lives is 
150 per cent, then it is 50 per cent in excess of 
the standard mortality. Another way of stat- 
ing the case is that among a group of risks 
accepted at the regular rates of premium the 
number of deaths during a particular period 
would be 100, whereas among a substandard 
group it was found to be 150—the deaths being 
thus fifty per cent in excess of the standard or 
normal, 

The plans of the New York Life provide for 
charging an advance in age to meet the extra 
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mortality, except on accelerative endowments 
and on life policies with premiums limited to 
age sixty and age sixty-five, in which cases an 
extra premium is charged. In the case of an 
advance in age the insured obtains the ad- 
vantage of the surrender values and dividends 
at the advanced age. When the policy is sur- 
rendered, the difference between the cash sur- 
render value at the true age and that at the 
advanced age on ordinary life and limited pay- 
ment life policies is equal to a return of a 
substantial part of the additional premiums 
paid by the insured. Where an extra premium 
is charged, the surrender values and dividends 
are the same as at the true age. 

The reason for charging an extra premium 





STRONG, PROGRESSIVE, 
PROSPEROUS 


The Bankers Reserve 
Life Company 


Robert L. Robison, President 
Walter G. Preston, Vice Pres. 
James R. Farney, Vice Pres. 
Ray C. Wagner, Secy.-Treas. 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


_ THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOINES, Iowa. 


REINSURANCE ONLY 


Full Coverage 








H. B. HAWLEY, President 





F, D. HARSH, Secretary 








instead of an advance in age on accelerative 
endowments and on limited payment life 
policies to age sixty and sixty-five may be made 
clear by an example. If an insured at age forty 
applied for an accelerative endowment at age 
eighty, he would have a forty year endowment, 
but if the age were advanced ten years he then 
would have an endowment issued at age fifty 
and payable at age eighty, namely a thirty year 
endowment, which would greatly increase the 
premium and which would also increase the 
difficulty of delivering the policy. 

Temporary extra premiums are changed 
under all forms of policies where the applicant 
has a history of ulcers of the stomach or of the 
duodenum (upper part of the intestine), ap- 
pendicitis without operation, and similar im- 
pairments where the extra risk is not con- 
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sidered a permanent one. No commission is 
paid on such temporary extra premiums, nor 
have any dividends been paid, as the premium 
is calculated to be only sufficient to meet the 
extra hazard. 

The number of years’ advance in age is 
greater, but the additional premium in dollars 
and cents is less under endowment policies 
than under limited payment life policies at the 
same age for the same hazard The larger 
advance in age occasionally produces the 
erroneous impression that the applicant has 
been treated more severely under the endow- 
ment than under the ordinary life or limited 
payment life plan, but this mistake is apparent 
when the additional premium equivalent to the 
advance in age is calculated. For example, at 
age twenty-five an advance in age of ten years 
on a twenty payment life policy would corre- 
spond to an advance of fifteen years on a 
twenty year endowment policy; but the differ- 
ence between the premium on twenty payment 
life policies at age twenty-five and at age 
thirty-five is $6.51, while the difference between 
the premium on the twenty year endowments at 
age twenty-five and age forty is only $4.73. 
Although, therefore, the number of years’ 
advance in age is fifty per cent greater under 
the twenty year endowment than under the 
twenty payment life policy, the additional 
premium is twenty-seven per cent less. The 
older the age of the insured at entry. the less is 
the difference between the advance in age on 
the endowment and on ordinary life or limited 
payment life policies. 


REMOVAL OF ADVANCE IN AGE 


Upon appltcation and sufficient proof the 
advance in age or the extra premium may be 
removed within three years if, in the opinion 
of the company, the insured has become a first- 
class risk. After three years the advance in 
age may be so reduced that the premium is 
that for the attained age. For example, if an 
insured six years ago were rated up nine years, 
then the advance could be reduced to six years 
if he had become a standard risk. The same 
course is followed in connection with perma- 
nent extra premiums but not in the case -of 
temporary extra premiums. The idea under- 
lying this practice is that after a reasonable 
period the insured should not be given full 
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advantage of his improvement in health be- 
cause the company cannot charge an increased 
premium in cases where an impaired risk has 
further deteriorated. 

In order to obtain a clear conception of the 
various types of impairments that occur in 
daily practice the principal impairments are 
listed below in the order of the frequency with 
which they present themselves. Occupations 
involving hazard cover one-third of the total 
substandard cases; heart murmurs one-quar- 
ter; overweight one-tenth; albuminuria one- 
tenth. These first four impairments on the list 
cover about eighty per cent of the total im- 
pairments, and none of those which are listed 
after the first twelve covers more than one 
per cent of the total substandard cases.. While, 
for instance, we hear a good deal of discussion 
regarding sugar in the urine (glycosuria), only 
one per cent of the underaverage business has 
this impairment. Following is a list of the 
causes for issuing substandard policies: 

Occupations involving hazard. 

Heart murmurs. 

Overweight. 

Albumin in the 
casts). 

Consumptive family history (usually with 
underweight). 

Irregular, intermittent or rapid pulse. 

High blood pressure. 

Unsatisfactory habits as to alecohol—past or 
present. 

Syphilis, history of. 

Gastric and duodenal ulcers, history of. 

Gall stones or biliary colic, history of. 

Gravel or renal colic, history of. 

History of lung trouble. 


urine (with or without 











CENTRAL LIFE 


Assurance Society 
of the United States 
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Insurance in Force: 


$100,000,000.00 


Assets over 


$9,000,000.00 


Double Indemnity, 
Disability 
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Applicant not robust. 

Sugar in the urine. 

Goitre. ; 

Inflammatory rheumatism, history of. 

Underweight (principally at young ages). 

Pleurisy, recent history of. 

Asthma. 

Middle ear disease. 

It must not be assumed that the foregoing 
list would correspond with a similar list of 
causes of rejection by companies doing a 
standard business only. As has been already 
explained, there is a tendency for underaver- 
age risks to come to our company because our 
agents seek applications from impaired lives 
just as they do from those who are not im- 
paired. 


Groups ConsipErED, Not INpDIVIDUALS 


When an advance in age is charged it does 
not follow that all members of that group are 
expected to die directly or indirectly from the 
impairment. An extra mortality is provided 
for because a certain percentage of the indi- 
viduals in the group will die from the impair- 
ment in question, or from a disease related to 
it. For example, among a group of persons 
who have had albumin on examination a num- 
ber will develop serious kidney trouble, while 
the others may live as long as “standard”’ lives. 
We do not know which of the persons in the 
group will develop kidney trouble, and there- 
fore we must charge all persons in the group a 
sufficient extra premium or advance in age to 
cover the additional hazard on account of the 
few. The same is true with other conditions, 
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such as a family history of consumption com- 
bined with light weight. Our statistics show a 
higher death rate than the average with a 
large percentage of the deaths from tubercu- 
losis. There will be more deaths, however, 
from other diseases, and who will die from 
consumption or some other disease no one can 
tell. We deal with groups of persons, not with 
individuals. 

There is a general impression that if a re- 
jected applicant lives to old age it is proof 
that a mistake was made by the insurance 
company. That is an erroneous impression, 
as an insurance company bases its premiums 
on the mortality among groups of risks. It 
frequently happens that, in a group of persons 
with a serious impairment, a few individuals 
live to a ripe old age by reason of strong con- 
stitutions and of careful living. 

In all groups of underaverage lives there 


will be some who will live as long as the long- ° 


lived,—those who were standard lives «t the 
time of application for insurance; but, on the 
average, the facts appearing in the life insur- 
ance conipanies’ records show that the persons 
with impairments do not live as long as those 
who are unimpaired. The public is sure to 
notice the fact that someone with a heart mur- 
mur has lived to be a centenarian, but forgets 
the many who died young from the same trou- 
ble. This is natural, but the fact that one lived 
to a very old age would not justify any in- 
ference as to the longevity of the group. A 
newspaper notice to the effect that Bill Jones, 
who used McStuffy’s Irish whiskey, is hale at 
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ninety years of age blinds most men to the 
fact that many persons were brought to 
an untimely end through using the same 
beverage. 


ATTITUDE OF THE COMPANY 

The company maintains a mortality ‘investi- 
gation division which keeps a record of our 
experience in the various types of underaver- 
age risks, and from time to time changes in 
treatment are made whenever the facts justify. 
The majority of changes have been toward a 
greater liberality of treatment. 

Theoretically, the company could insure per- 
sons who were very seriously impaired, but 
practically the premiums necessary to meet the 
risk would be too large to induce applicants 
to accept the policies. The small percentage 
of persons attracted by such policies would 
probably be those who had not faith in them- 
selves or who thought their condition worse 
than the company assumed. Hence the poorest 
section only of those badly impaired risks 
would accept policies and the company would 
not obtain a proper average; this is known as 
a selection exercised by the applicants against 
the company. Agents must therefore expect 
that on a small percentage of business the 
company will not issue policies. 

It may be well also to state that the company 
does not provide for a larger margin on its 
substandard than on its standard business. It, 
therefore, aims to treat substandard lives as 
a whole so that the standard lives will neither 
benefit nor lose by their substandard fellows. 








an all around good hustler. 


erably in city territory. 


Companies. 


United States. 


Correspondence confidental. 


York City. 





DO YOU KNOW HIM? 


He is between 25 and 40 years of age. 


He is not afraid of hard work and is recog- 
nized by his friends and acquaintances as 


He has several years’ experience as a life 
insurance salesman and organizer, pref- 


He could be relied upon to take charge of 
and rejuvenate an established agency for 
one of the oldest and strongest Eastern 


The territory is one of the finest in the 


He will give us complete information con- 
cerning himself in first letter. 


Address, Eastern, care of THE SPECTATOR, 
Post Office Box 1117, City Hall Station, New 
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LIFE INSURANCE FACTS 


Dr. Frederick L. Hoffman Before 


Pittsburgh Underwriters 
GROUND UPON WHICH IT STANDS 


Accomplishments Include Financial, Educa- 
tional and Social Benefits 

“Some Problems in the Evolution of In- 
surance,’ was the subject of an address de- 
livered by Dr. Frederick L. Hoffman, third 
vice-president and statistician of the Prudential 
Insurance Company of America, before the 
Pittsburgh Underwriters Association, Pitts- 
burgh, last week. Dr. Hoffman said in part: 

I have essayed upon a practically unlimited 
field of discussion and controversy. The 
present has seemed to me an opportune occa- 
sion to emphasize certain essential facts of 
value to the underwriting profession, if but as 
an encouragement to maintain the mission of 
insurance at a time of vanishing faith in many 
other fields of saving, investment and family 
protection. I desire to emphasize at the outset 
the ancient origin of insurance resting upon 
the fundamental principles of contributionship 
incorporated in the Rhodian Sea Law of about 
1000 B. C. The second fundamental concept 
is that practically from the very dawn of in- 
surance development the State has taken cogni- 
zance of insurance obligations and surrounded 
insurance contracts with the protection of the 
Government, more so, perhaps, than has been 
the case in any other form of mutual or corpo- 
rate thrift. The third elementary principle 
often overlooked is that insurance from time 


immemorial has been considered an element 
of commerce, or an instrumentality thereof, 
and as such entitled to the protection of the 
law merchant, as well as the statutory powers 
of the Government. An historical review of 
the different policy forms for the last fifty to 
one hundred years brings out clearly the trend 
and far-reaching changes for the better, one 
and all of which have been of enormous benefit 
to the insured. There is no parallel in the 
history of commerce or finance to the per- 
sistent effort which has been made from year 
to year to bring about a betterment in policy 
conditions, so as to make the contract at the 
present time free from every serious fault or 
e,ror as the case may be. Considering the 
enormity of insurance transactions the amount 
of litigation is infinitesimal, 

All insurance rests upon the theory of risks 
equalization, and only that can be called insur- 
ance wherein all the contributors share and 
share alike in the contributions paid as well 
as the benefits received. 
protest must be raised against the preposter- 
ous efforts to pervert the insurance function 
into one of social care or general welfare, 
and nothing is more menacing to the welfare 
of the business than the pretensions of social 
insurance to a status of equality, or even su- 
periority, to true insurance, which ever has 
been and ever must be a form of voluntary 
private enterprise and thrift. Nothing is more 
dangerous to the cause of popular welfare 
than to speak of compulsory thrift, when as a 
matter of fact all thrift, in its true sense, rests 
upon the theory of voluntary effort and volun- 


A strong voice of 


tary abstinence from the use of current earn- 
ings for the needs of another day. 

Insurance as thus conceived is one of the 
most important of the world’s instrumen- 
tulities for the accumulation of capital, and 
therefore an integral element in public and 
private finance. Insurance capital practically 
at once becomes a fostering power or agency 
in the furtherance of national and local pro- 
jects for social and economic betterment which 
otherwise would be much more difficult, if in 
some cases they would not be quite impossible. 

The assets of American legal reserve life 
insurance companies alone during the last ten 
years have increased from about three and 
one-half to nearly seven billion dollars, equiva- 
lent to an annual increase of eight and one- 
half per cent. 

Out of problems of public finance naturally 
arises the important question of taxation. 
Legal reserve life insurance companies during 
last year paid nearly $25,000,000 in taxes. The 
tax rate in proportion to the premium income 
has, during the last decade, increased from 
1.7 per cent to two per cent. By way of com- 
parison, the tax rate of Canadian companies 
during the same period increased from 1.1 per 
cent to 1.6 per cent. It is most regrettable 
that no effort should have been made in this 
country to induce Congress to adopt the ad- 
mirable principle of the British income tax, 
which allows for deductions to be made on 
account of life insurance premiums, limited, 
to a fixed sum. This concession 
on the part of the Government is called for 
on the highest consideration of public policy. 


of course, 





on a business basis.”’ 
service? 


happen? 


to the same advantage. 


attached coupon. 


70 FIFTH AVE., 
NEW YORK 





INHERITANCE TAX 


NE of the most successful life insurance salesmen in the country came into our office a few days ago for two 
more sets of the Prentice-Hall Inheritance Tax Service. 


Then write to-day for booklet 126, 
giving you this information and ex- 
plaining how you can use this service 
No obliga- 
tion—simply fill out and mail the 


Prentice-Hall, Inc. 


He says: “Hitherto the amount of insurance to be carried by the prospect has been largely a matter of guess- 
work. Nosane man wants to provide for his family by guesswork. 


Do you want to know how he does it—how he not only sells the policy but also renders his client an additional 
How he receives a standing invitation to return and increase the size of the policy—if certain things should 


How he figures the proportion of the policy that should properly be classed as ‘‘inheritance tax insurance?”’ 


Prentice-Hall, Inc., 
70 Fifth Avenue, New York. 


want to know about it. 


INSURANCE 


What do you suppose he does with them? 
Sells life insurance with them—policies running into the high figures. 


Your Service enables me to present this matter 


MAIL THIS COUPON TO-DAY 


If your Inheritance Tax Service will help me to sell insurance, I 
Without placing me under any obligation, 
please send me your booklet number 126. 
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5 Q WE WANT AGENTS ||| Dayton Mutual Fire Insurance Co. 























to push our fiveepointenine policies. : 
Excellent Iowa territory and liberal Dayton, Ohio 
‘contracts for men of good reputation. B. C. COLEMAN, Secretary 
“THE COMPANY OF CO-OPERATION” Assets $102,806.64 
THE DES MOINES LIFE & ANNUITY CO; spr an agy 
A. L. HART, Agency Mgr. AG S A 
Home Office—Registee Tribune Bidg.—Des Moines, Iowa Address Home Office. 
MIDLAND LIFE INSURANCE COMPANY GOOD AGENTS 
KANSAS CITY, MISSOURI Wanted by 
Y. Backed and endorsed by th bstantial 
THECOMPANY. = Bestntond soiemitytemeeet! | SOUTHERN UNION 
SS. eee Life Insurance Company 
THE TERRITORY. MISSOURI, AKANSAS, 3 OKLAHOMA, of 
" ’ t territ 
in the country to-day. sa itaaeaciiaa WACO, TEXAS 


DANIEL BOONE; President | DANIEL BOONE, Jr.; Secretary The Conservative Texas Company 











INSURANCE IN FORCE OVER $245,000,000 


For co-operation 
with agents in securing the 
complete satisfaction of policyholders 


THE EQUITABLE LIFE INSURANCE COMPANY 
OF IOWA 
maintains a SERVICE Department which 


opens for them a broader field 
of opportunity and 






nsurance Company 


OF DES MOINES,!IOWA. ° 


JAS. H. JAMISON, President 
NEW and up to date policy contracts. REAL SERVICE to Policy- 








assures SUCCESS. holders and Agents. NOT sO BIG to lose sight of individual Agents, 
g nou o serveits ic ti t 
NEW BUSINESS IN 1920 OVER $52,000,000 SOME GOOD territory in IOWA and SOUTH DAKOTA open for 
gents. 

















JEFFERSON STANDARD LIFE INSURANCE CO. 


HOME OFFICE, GREENSBORO, NORTH CAROLINA 











Insurance in Force Over - $118,000,000.00 
Large Strong Progressive 
ATTRACTIVE POLICY CONTRACTS FINE TERRITORY 
W. E. SMALL, President E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 


You Are _ O, _ Everyone Is 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 
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No feature of life insurance finance illus- 
trates this viewpoint more clearly than the vast 
sums it has made available to life insurance 
On the 
basis of a conservative estimate of over $1,- 
000,000,000 has been loaned out to American 
farmers at more reasonable rates of interest 


companies in the form of farm loans. 


than would otherwise be available. 

Equally important in this connection is the 
subject of “Group Insurance” as an illustration 
of the broadening function of life insurance 
On the basis 
of a conservative estimate the amount insured 


in private and industrial life. 


under this form of policy, which has only come 
into being during recent years, now exceeds 
the colossal sum of $1,000,000,c00. It must be 
kept in mind that this amount of insurance, 
broadly speaking, is a generous concession to 
American wage-earners made on the part of 
far-sighted employers of labor as a contribu- 
tion towards the effort to solve the problem 
of industrial unrest. 

The foregoing figures, enormous as they are, 
fail to reflect the true magnitude of the busi- 
ness at the present time. The amount of 
ordinary insurance in force has increased dur- 
ing the last decade from $144 to $267 per 
capita, whereas the corresponding increase in 
industrial insurance has been from $35 to $57 
per capita, or a combined total for both forms 
of insurance from $178 to $323. It may be 
said without fear of successful contradiction 
that no other business enterprise of equal 
magnitude can show correspondingly as satis- 
factory results. The total annual income of 
reserve life insurance companies now 
Yet the army of the 


legal 
exceeds $1,500,000,000. 
uninsured remains large—much larger than is 
often assumed to be the case. It would be well 
for all concerned if the importance of insur- 
ance in early life was more clearly realized. 
The ratio of rejections is about ten per cent 
in the experience of conservative companies, 
the impairment recognized being generally of 
the genitourinary circulatory organs, 
These two groups of impairments account for 


and 


about fifty-six per cent of the rejections for 
all causes. 
(To be continued) 


The National Association’s Program 
In response to President Orville Thorp’s 
letter to company executives, asking their co- 
operation in the ambitious program of the Na- 
tional Association of Life Underwriters in the 
oming year, Vice-President Winslow Russell, 
of the Phoenix Mutual Life, of Hartford, 
ives assurance of that company’s hearty sup- 
port—as nearly 100 per cent as possible. Pres- 
ident Thorp directs the attention of other com- 
pany officials to Mr. Russell’s position, and 
asks that they will use their best endeavors to 
aid the association to secure the full support 


f all field workers. 


Fund Life Association expects to 


$43,000,000 


The Guarantee 
lose the 
oks. 


year with new business on its 


They will have emergency reserve funds of 


1,000,000, 
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BECOMES AGENCY MANAGER 
G. W. F. Moore Goes to Security Mutua! 


G. W. F. Moore of Sioux Falls, S. D., has 
been appointed agency manager for the 
Security Mutual Life of Lincoln, Neb. He 


will have headquarters in Sioux Falls for the 
present and later will open an office in Minne- 


apolis. 
Mr. Moore has been general agent of the 
Connecticut General Life in Sioux Falls for 


the past ten years. He was formerly a fire in- 


surance field man. He was president of the 


local Life Underwriters Association and also 
of the Northwest Congress of Life Under- 
writers. 


Milwaukee Association Growing 
The meeting room of the Milwaukee Asso- 
ciation of Underwriters is growing too small 


for the attendance. Over 100 attended the 
ineeting November 9. John A. Stevenson, 
third vice-president of the Equitable Life 


Assurance Society, of New York, made an in- 


teresting talk on ‘Meeting Objections.” 
Walter O. Buckner, third vice-president of the 
New York Life, was one of the well known 


out-of-town guests. [Edwin R. Giddings, gen- 


Milwaukee National 
Guardian Life of Madison, was elected secre- 


eral agent, county, 
tary of the association to fill the unexpired 
term of Orville Brockett, resigned. President 
Manford W. McMillen, of the Prudential, of 
Newark, presided. 


Business Insurance 

The book entitled “Business Insurance,” by 
Forbes Lindsay, published by The Spectator 
Company, New York, contains much informa- 
tion and many suggestions of value to live in- 
agents. One way in which this book 
has been utilized is told by J. W. J. McManus, 
agent of the Sun Life of Canada, who says: 


surance 


I have started the series of letters recom- 
mended in the above publication to a selected 
list of prospects, and the first letter got me 
$16,0c0 from a partnership business. 


“Trying Times” 


The new edition of the popular leaflet en- 
titled “Trying Times,” has been published by 
The Spectator Company, New York. This 


leaflet explains clearly the problem which has 
for decades been the chief difficulty in the way 
of the conduct of life insurance by fraternal 
societies. The prices of this leaflet are as fol- 


lows: Single copy, 6 cents; 100 copies, $2.00; 


500 copies, $7.00; 1000 copies, $10.00. 


The Manual of Statistics, 1920 


The forty-second annual issue of the 


“Manual of Statistics, bearing date of 1920, 
has been published by the Commercial News- 
paper Company. This latest edition contains 
over 1420 pages, the statistical and descriptive 
matter relating to leading corporations of the 
data 


also information and statistics 
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country, including essential concerning 


their securities : 
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on railroads, metal industries, coal, iron, steel, 
cotton, grain and provisions, and in addition 
statistics of the money market and of banks 
The “Manual of Sta- 
for 1920 is a valuable work for all in- 


and trust companies. 
tistics” 
including investors, 


terested in investments, 


bankers and brokers, and was compiled by 
Robert LeCompte Hovey and _ his assistants. 
It covers all stocks listed on the New York 
Exchange, and many other stocks traded in 
The book is sub- 


stantially bound in cloth, and is thumb in- 


largely, but not there listed. 


dexed. It sells at twelve dollars per copy. 


W. C. Irwin Becomes Western Manager 
W. C. 


tral Life of Des Moines, has been appointed 


Irwin, for many years with the Cen- 


Western manager for that company, with head- 
quarters at Spokane, Wash., his territory em- 
He 
had previously been head of the Irwin-Fergu- 


bracing Washington, Montana and Idaho. 


son General Agency at Wenatchee, Wash. 
W. I. 
to the home office and will have charge of or- 


Fraser, the former manager, moves 


ganizing city agencies. He has been with the 
company for fifteen years. 


Northern Life of Seattle to Build 
The Northern Life of Seattle has bought the 
property at the southeast corner of Third ave- 
nue and University street, Seattle, Wash., at a 
cost of about $250,000, and plans to improve it 
y constructing an office building thereon. D. 
5, this enterprising 


1 
»D 


company, which is doing a fine business with 


Morgan is president of 


its “*3-in-I Policy.” 


Missouri State Life’s Chicago Branch 
The State Life of St. 
nounces the opening of its new Chicago branch 
West Jackson on 
and the appointment 


Missouri Louis an- 


office, at 209 boulevard, 
Tuesday, November 16, 
of Karl R. Korrady as manager thereof, with 


H. E. 
department. 


Leonard as representative of the group 


To Insure Lives of Firemen 
Indications point to the Exempt Firemens 
Association of New Jersey through efforts of 
the 


introduced 


Firemens Relief Association having a bill 
at the of the legislature 
heginning in Trenton in January next, that will 


session 


enable a member of the association to have his 
life insured for $1000 at the nominal cost of 
from $3 to $4 per year. 


General J. F. O’Rvan Joins Motor Abstract 
Company 

Announcement. was made last week of the 
appointment of John F. O’Ryan, 
famous New York militiaman and veteran of 
the World War, as vice-president of the Motor 
General O’Ryan will 
The company expects 


General 


Car Abstract Company. 
also be general counsel. 


to get under way by the first of the vear. 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


One Hundred and One Years of satisfactory 
dealing has developed for this Company its 
splendid reputation and great business 


Losses Paid over 


$183,000,000 











| HOME LIFE INSURANCE CO. 
NEW YORK € 
WM. A. MARSHALL, President 


The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 

For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, NEW YORK 








THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


Largest volume of Business—Greatest amount of 
assets—Largest yearly production of any Kansas 
life insurance company. Truly it 


LEADS THEM ALL IN KANSAS 
WICHITA, KANSAS 





Home Offices, 











THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 













New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mar. 








WANTED: PRODUCERS OF GOOD BUSINESS IN 
INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


(;eneral, ceident 


FIRE AND LIFE 


pASSURANCE CORPORATION, Lid. 


FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING - 47" & WALNUT STS. 
PHILADELPHIA 






















THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 


Largest Fraternal Benefit Society of Women in the World 


A ‘*Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 230,000 

The Reserve Fund is more than $13,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 











WANTED—THREE 


Three General Agency Contracts Open 


Northern Missouri—Illinois—Pennsylvania 
WRITE 
W. FRANK SMITH, Agency Manager 


AMERICAN NATIONAL ASSURANCE CO. 
St. Louis, Mo. 








Merchants Life Insurance Co. 


Des Moines, Iowa 





Agency opportunities in nineteen 
states 


wM, A. WATTS, President 














go 
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WITH THE 


MARINE UNDERWRITERS 














GENERAL AVERAGE CRITIC 


M. C. Harrison of St. Paul, F. and M. 
Outlines Improvements on 
Present System 








WOULD REDUCE ADJUSTMENT COST 





Suggests Co-operative Way of Reducing 
Recent Ruinous Competition 
Abolition of general average as a marine in- 
surance practice is urged by M. C. Harrison, 
general agent for the St. Paul Fire and Marine 
Insurance Company and the Minnesota Fire 
and Marine Insurance Company. He declares 
that since the Shipping Board, the Interstate 
Commerce Commission and the House Com- 
mittee on Merchant Marine and Fisheries are 
bending their energies toward upbuilding the 
American merchant marine and domestic 
marine insurance companies, at the same time 
considering the revision of bills of lading as 
used at sea, now is the time to do away with 
this practice and place the American marine 
underwriters in a position to determine their 
losses at the end of the year with almost the 
same efficiency and exactness which character- 
ize a fire insurance company calculations. Ac- 
cording to the way general average is now 
handled Mr. Harrison says, no company can 
possibly know its 1919 underwriting results 
until the latter part of 1921. Of the losses paid 
last year by companies operating in the United 
States, from twenty-five to thirty per cent were 
paid for general average adjusting a relic of 
the Phoenicians and of Rhodes, dating back 
thousands of years, and not improved upon to 
this date except in the way of adding greater 
cost thereto. The adjusters in this way re- 
ceived approximately $7,616,365 on total losses 

of $25,387,885. 

The system proposed by Mr. Harrison would 
make the shipowner the agent of the consignor 
for the purpose of placing insurance and each 
underwriter would carry a specific percentage 
of the total value of the vessel, cargo and 
freight; the percentage of liability to value to 
be the same for each risk insured. This sys- 
tem, including a modified bill of lading, would, 
in Mr. Harrison’s opinion, accomplish the fol- 
lowing: 

_ (a) Reduce the time necessary for a marine 
insurance company to dispose of its losses. 

(b) Put the cargo business almost entirely 
and exclusively under control of the companies 
duly licensed to operate in the United States. 

(c) Keep information in the possession of 
marine underwriters exclusively within the of- 
hces of companies which are operating within 
the United States. 

(d) Relieve shipowners and cargo owners of 
a very large amount of work for which thev 
receive no compensation and would permit 
them to collect their losses in a few weeks in- 
stead of waiting months and years as under 
the present system. 


(e) Reduce the cost of adjusting marine 
losses. 


(f) In a measure reduce the ruinous com- 
petition which last year probably eliminated all 
possible underwriting profit from the business 
as a whole. 

Following is a tabulation which shows the 
comparative marine insurance income of do- 
mestic and foreign companies operating in this 


country. 

NO. PREMIUMS 

COMPANIES, INCOME, 
POM. INGE IOAN cals, da eek wad oes $101,182,263 
FOR IENCIET SEE posi ro ada acer ee 35,033,911 
Gr INORWEOIAH-.. ccm spines wosines 7,815,552 
ee BYRNES cative-fiecera/ace crac nc wcee es 2,195,287 
Py PAO AUESO cores = rae ae ea 1,054,462 
BROS SNA oss oyna ci ae ens eevens 705,607 
Bir RBIS oar cae crs ls re dsla west evear ares 755,795 
PA PECHG Hrs ood: io etie Parowerae xs 81,487 

Total $148,824,354 


Of the $101,182,263 received by American 
companies it is estimated that one-half, or more 
than $50,000,000, was paid out by these com- 
panies to foreign reinsurance concerns, thus 
bringing the total volume of premiums going 
abroad in a legitimate manner to more than 
$108,000,000. To this should be added the fol- 
lowing estimate of business sent abroad by 
brokers who send their orders by mail or cable 
to London, Paris, Christiania, Copenhagen and 
Hamburg: Cargo premiums, about $19,000,- 
coo; hull premiums, about $132,000,000. Total 
premiums sent abroad by American companies 
for reinsurance and by foreign companies 
which receive their premiums through duly 
licensed agents, together with that sent by as- 
sured who sent their business abroad, more or 
less to evade the tax laws of the various States, 
equal $259,233,232. The estimated proportion 
of premiums for the operation of an insurance 
company varies from twenty-five to thirty per 
cent. This sum includes salaries for managers 
and clerks, office rent, stationery and adjust- 
ment cost. 

A fair estimate of the profits of an insurance 
runs between five per cent and ten 
and thus money sent abroad pays a 
foreign company stockholders which 


company 
per cent 
profit to 
should be paid to American stockholders. 





S. F. Feather With Peninsular Fire 
The Peninsular Fire Insurance Company of 
\merica, of Grand Rapids, Mich., announces 
the appointment of S. F. Feather as service en- 
gineer. The Peninsular Fire feels that every 
one of its agents is entitled to the best possible 
service that the company can give: hence the 
employment of this special service officer. 
Mr. Feather is well equipped for the posi- 
tion, as he has had a very broad schedule-rat- 
ing experience, and is recognized as an expert 
in this and insurance service. He will devote 
his entire time along these lines for the com- 
pany. 
Mr. Feather has had three years experience 
with the Michigan bureau, and also with the 
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Crosby Agency of Grand Rapids, and spent 
five years in charge of rating and engineering 
department with the Policyholders Service & 
Adjusting Company of Detroit, where his en- 
tire attention was given to the welfare of the 
insured. 


TO MANAGE CONFERENCE 


William P. Young Receives Automo- 
bile Appointment 








SUCCEEDS RETIRING SECRETARY 
E. U. RICHARDS 





Will Resign North British Connections— 
Takes Up Work in December 
William P. Young, assistant manager of the 
North British and Mercantile Insurance Com- 
pany, Ltd., and vice-president of its allied com- 
panies, has resigned to become secretary and 
general manager of the National Automobile 
Underwriters Conference. He succeeds E. U. 
Richards, who resigned recently to become 
associated with the Ohio Valley Publishing 
Company of Parkersburg, W. Va. R. H. 
Goodwin will assistant secretary 
and Hartwell Cabell as general counsel. The 
committee, of which R. M. Bissell is chairman, 

annotnced these appointments last’ week. 

Mr. Young is a prominent figure in fire and 
automobile underwriting circles. He has been 
connected with the business for many years, 
having started with the Continental and later 
going with the Guardian. He joined the forces 
of the North British when the Guardian re- 
tired in 1894. He has been in active super- 
vision of the company’s metropolitan depart- 
ment for some years and it has developed 
rapidly under his management. He has twice 
been president of the New York Fire Insur- 
ance Exchange. More recently he has been in- 
terested in automobile underwriting and has 
served on several conference committees. He 
will probably assume his new duties some time 
in December. 

Mr. Goodwin, who 
manager, will take a more active part in the 
detailed work of the conference. He is thor- 
oughly familiar with all the work and. com- 
petent to carry it on. 

Mr. Richards, who is 
manager since 1918, having previously 


continue as 


continues as assistant 


been 
been 


retiring, has 
assistant manager of the National Board of 
Fire Underwriters. 


Sun Officials Meet 

The officials and field men of the Eastern de- 
partment of the Sun held their semi-annual 
meeting at the Crescent Athletic Club in 
Brooklyn last week. United States Manager 
Preston T. Kelsey presided at the dinner, 
giving a review of the past six months accom- 
plishments and a forecast of future conditions 
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Federated Fire Re-insurance Co. THE FRATERNAL AID UNION 


Authorized Capital $1,000,000.00 A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
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Re-Insurance Business Only. Assets of Two Million Dollars Operating in Thirty-eight States 
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We have a few attractive Agency openings in the 

State of North Carolina. If you are in earnest, ad- 
dress: ; THE KANSAS LIFE 
INSURANCE COMPANY 

BUFORD R. STONE, STATE MANAGER 
TOPEKA 
REIDSVILLE, N. C. JOHN H. EDWARDS, President 
A. M. BURTON, President H. B. FOLK, Secretary 


LIFE AND CASUALTY INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance Life — Health — 
Accident. Pays Fifty Weeks Indemnity— 
Ordinary and Industrial Straight Life Insurance 


Home Office - - - . ° , . Nashville, Tennessee 
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VALUE OF STATISTICS 


Casualty Actuarial and Statistical 
Society in Session 
PRESIDENT BENEDICT D. FLYNN GIVES 
THOUGHTFUL ADDRESS 





Fifteenth Annual Meeting Held in Hotel 
Pennsylvania—Short Business Session 
The Casualty, Actuarial and Statistical So- 

ciety held its fifteenth annual meeting in the 

Hotel Pennsylvania at New York yesterday. 
The meeting opened at ten o'clock with a short 
business session, followed by the reading of 
a number of papers by the various members. 
Luncheon: was served to a good attendance at 
one o’clock and the afternoon was devoted to 
discussion of papers previously read and other 
interesting matters. , 

The presidential address by Benedict D. 
Flynn, assistant secretary of the Travelers In- 
surance Company, referred to the development 
and value of actuarial and statistical work in 
the casualty insurance business. The follow- 
ing paragraphs are extracts from it: 

In reviewing the situation in the various casualty 
branches let us first consider that of workmen’s com- 
pensation, in which field, it seems safe to say, the 
scientific treatment of business problems has made 
most progress. Even in the days of employers’ 
liability insurance, which preceded workmen’s com- 
pensation, practically all carriers compiled experience 
by industrial classifications, as well as various other 
statistical information, and many of them employed 
men properly trained to analyze and interpret the re- 
sults. The old Liability Conference was probably the 
first effort to combine classification experience of car- 
riers as a basis for rate making. As important States 
adopted compensation with the right of supervision 
or regulation of rate making further progress was 
made in the problem of analysis of experience for 
rate-making purposes. Schedule ‘Z,” first required 
by Massachusetts in 1914, and since then adopted by 
a number of other States, has developed into a 
thorough analysis of workmen’s compensation classifi- 
cation experience. Several general rate revisions have 
heen made—notably, those of 1915, 1917 and 1920—in 
all of which the combined experience of the .carriers 
and the knowledge of underwriters, actuaries and 
statisticians have been utilized in an effort to place 
rates upon a sound scientific basis. Only those. who 
have participated in rate-making work from the be- 
ginning of workimen’s compensation in this country 
can fully appreciate the progress which has been made 
in this important work. It is true that this progress 
has at all times been limited by the volume of the 
combined experience, but it can truthfully be said 
that the scientific treatment of the experience and of 
the rate-making problems has made great strides. 

From the preceding review it can be seen that 
actuarial and statistical work has progressed far in 
some branches, although just beginning in others. 
Judged as a whole, however, this work has not yet 
been given the encouragement and help which it 
should receive from company managers. It is un- 
fortunate that there is little appreciation by some com- 
pany managers of the good which can come from such 
work and little inclination on their part to incur 
expense for it. Managers of those companies where 
this.. work has progressed are convinced that the com- 
pilation and analysis of statistics and the use of 
actuarial and statistical knowledge as a help in direct- 
ing the business have become absolutely essential. The 
problems ‘seem to be mainly one of showing to the 
company managers that the business advantages to be 
derived from such work far outweigh the expense in- 
volved. 

I am not unmindful of the handicaps which have 
confronted the company managers in the administra- 
tion of the casualty insurance business in the past 
few years. It is probably a fact that many of them 
have a true appreciation of the importance of statis- 
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tical research and study and a realization of the 
necessity for the introduction of proper statistical 
methods in the development of rates and business 
practices; but, notwithstanding this, they have been 
prevented by business conditiuns from making their 
plans immediately effective. It is to be hoped that 
the handicaps have been largely, if not entirely, over- 
come, and that as we enter a new era there will be an 
earnest effort upon the part of all company managers 
to further statistical research and thus produce a con- 
dition which will be beneficial to all concerned. In 
any event, it is possible that a tew words which would 
give one person’s idea of the worth of such scientific 
work in handling the casuaity insurance business 
would be profitable. 

The value of actuarial and statistical work in cas- 
ualty braaches to the company manager lies first in di- 
recting the business of the company along lines indi- 
cated by experience, results and in the good which 
comes from the proper handling of its scientific prob- 
lems; and, second, in the use of properly compiled sta 
tistics and scientific ‘méthods as a foundation for co- 
operation among insurance carriers. Arguments to sub- 
stantiate the first of these claims would seem to be un- 
necessary in the present stage of development of the 
casualty business. Rate making, the preparation and 
development of rating methods, the computation of 
proper reserves, the preparation of various anual 
statement schedules and other statement work, the 
analysis and assignment of expenses, are only a few 
of the many important problems of the business re- 
quiring scientific knowledge in their handling. Even 
the company writing only a small volume in one or 
two branches of the business cannot afford to be 
without this assistance, as it can safely be said that 
the gain derived from clear and sound ideas of the 
progress of the companies’ affairs far outweighs the 
factor of expense. Putting the matter in another 
way, the monetary gain to the carrier measured in 
business results should be far greater than the 
expense of keeping experience statistics and of em- 
ploying a trained person to interpret them. We are 
engaged in a business with many intricate problems 
and perplexing rapid changes and developments. The 
company which is properly equipped to sense these 
changes and to solve the problems which are suscept- 
ible of a scientific solution will far outstrip in busi- 
ness results its shortsighted competitor. 

The foregoing, you will say, gives considerable 
prominence to the advice and work of the actuary and 
Statistician in the casualty insurance business. Speak- 
ing to the younger men, I would say that in order 
to warrant a company manager in thus placing this 
responsibility, the actuary o- statistician must be 
capable and well equipped in his professional knowl- 
edge. But, on the other hand, he cannot look upon 
business problems from a theoretical standpoint only. 
He must learn as much as possible of the under- 
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AGENTS! TENSHUN! 

The Peninsular Fire Insurance Company 
was organized under great difficulties, 
surmounted by men _ whose fortitude 
alone made success possible. The same 
men are responsible for its development 
and its underwriting principles. The 
company is already licensed in seventeen 
states and is coming to be known as one 
of the leading American companies. 
The very fact that its leaders have ac- 
complished such results will appeal to 
you as an excellent reason for accepting 
its agency. 

FIRE INSURANCE CO. of AMERICA 


GRAND RAPIDS, MICH. 
J. FLOYD IRISH, Secy. and Managing Underwriter 





COLON C. LILLIE, Pres. 

















IN KANSAS 


F. P. Netzger, Sec. 


AMERICAN HOME LIFE INSURANCE C0., 


TOPEKA, KANSAS. 


F. S. Jackson, Pres. 


District Managers and good producers wanted. 
Address—F. P. METZGER, Agency Director. 








‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘“‘The Best Company In Dixie” and We 
Will Grow Together. 


E. C. HINDS, President 
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Ist Half 1919 ist Half 1920 


$500,000 | $800,000 
INCREASE 60% 


Provident Agents Share This Prosperity 
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(857—=The Oldest Life Iasurance Company in the West==1920 


St. Louis Mutual Life 
Insurance Company 
ST. LOUIS, MO. 
Its splendid record makes its Liberal and Up-to-date Life and 
Endowment Policies easy to sell, 


Live Agents Wanted in Unoccupied Territory 
Address inquiries to the Home Office, St. Louis, Mo. 











AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 


Address Middle West, 
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LIBERTY NATIONAL 


FIRE INSURANCE CO. 


of New Orleans, La. 


Authorized Capital and Surplus 
$2,000,000 


Enters the Insurance Field 








$6,000.00 — $12,000.00 with $50.00 per Week 
Costs $56.00 a Year 


from sickness or accident. 
Membership 100,000 Claims Paid $2,500,000.00 








Unusual Agency Opportunities at present in 
Minnesota, Indiana and lowa. 


Our Leading Salesman in 1919 made $12,000.00. 


Business Men’s Assurance Company 


W. T. GRANT, Vice=Pres. KANSAS CITY, MO. 
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Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
sickness, accident, death, all under one po 
Premiums 5 cents to 50 cents per week. 


JOHN N. McEACHERN, President 
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i OBSERVATIONS IN THE CASUALTY FIELD | 








writer’s, claim adjuster’s and agency man’s work, in 
rder to give proper weight to their equally important 
viewpoints. He that most business 
problems are solved, not simply by mathematics, but 
weighing the theoretical and_ practical 
factors involved. He must realize further that if the 
advice of the actuary is to have weight he must pre- 
sent his facts or arguments in a way which the busi- 
man can grasp. A manager cannot 

blamed if he fails to give weight to the advice of 
his actuary or statistician, even if it be excellent ad- 
vice, if it is stated in theoretical terms and generally 

a complicated and unintelligible 
the most involved matter can be stated in a simple, 
clear fashion, and _ the adviser should 
always endeavor to put his ideas and arguments in 
this form. Helpfulness based upon practical knowl- 
edge should be his slogan. When the actuary can 
use his scientific knowledge in a practical and helpful 
way, then his viewpoint will gain ground in the 
councils of the company and better business results 
will follow. If each of us will endeavor to broaden 
his practical knowledge of the business and handle 
his work in the most helpful mannar so that his 
scientific viewpoint, let us cali it, will be sought for 
by the company manager-in most of his business prob- 


must remember 


hy properly 


company 


ness 


manner. Even 


actuarial 


lems, there ean be no question of the future of 
actuarial and statistical work in the casualty insur- 
ance business. 





Burglary Underwriters Meeting 

\n important meeting of the Burglary Un- 
derwriters Association of Chicago was held 
this week, and the question of crime condi- 
tions in Chicago was discussed very fully. 
Robert Hunter of the Rollins, Burdick & 
Hunter Company, and also a member of the 
crime commission of Chicago, made an address 
in which he brought out some startling facts. 

He made it very clear that companies writ- 
ing automobile and burglary insurance in Chi- 
cago would have to do something to assist in 
putting down crime, if they are to protect their 
business in this city. The meeting passed a 
resolution to the effect that each company 
doing automobile and burglary business in the 
State of Ilinois should contribute its pro rata 
share of the small fund to be raised for the 
se of the crime committee. 

A special committee is at work preparing the 
figures, and each agent will soon sénd to his 
company a copy of the resolution with a letter 
asking for a donation of a certain amount. A 
number of companies have already agreed to 
contribute, and in view of the importance of 
the work, it is taken for granted by the agents 
generally, in Chicago, that all the companies 
in Chicago, doing burglary and automobile 
business, will not hesitate to contribute the 
small quotas which have been assigned to 
them, 


New Casualty Company in Texas 
Charter of the Union Fidelity Casualty Com- 
pany of Dallas, after being approved by the 
Attorney General’s department, was filed in 
the State Department of Insurance and Bank- 
ing. This is a new company and has a capital 
stock of $200,000. The incorporators are: 


Carr P. Collins, George A. Chatfield and H. 
B. Houston. 





DECLINES TO BID DIRECT 
U. S. Fidelity and Guaranty Will Not Go 

Over Heads of its Agents 
Formal request having been received by the 
United States Fidelity and Guaranty Company 
of Baltimore to bid direct on the bank fidelity 
and bank burglary business of South Dakota, 
the company, over the signature of John R. 
Bland, its president, replied that it had always 
consistently and_ persistently every 
movement that would take such business out of 
President Bland’s 


opposed 


the hands of its agents. 
letter added: 

We must always bear in mind the fact that 
our agents are working day after day to secure 
in their territory all the business obtainable. 
They are constantly soliciting the contractors, 
the attorneys, State, county and city officials 
for any and all bonds they have to give. At 
the same calling upon the merchants, the cor- 
porations and the individuals for mercantile 
fidelity bonds, general liability, compensation, 
automobile, plate glass, burglary and health 
and accident policies. Therefore while they 
are thus giving their untiring efforts to further 
our business in all these various lines it follows 
that it would be neither just nor ethical for 
this company to attempt to take from them the 
bank fidelity and burglary business which most 
people regard as the cream of the business. 

The letter was addressed to the secretary of 
the South Dakota Bankers Association, 
Mitchell, S. D., that association having made 


the original request. 


NORTH AMERICA APPOINTMENTS 


Chicago and Milwaukee General Agents 


Named 

The Indemnity Company of North America 
has named the Bartholomay-Darling Company 
as general agent for Chicago and the Eldred 
\gency to the same position in Milwaukee. 
Both agencies will carry all lines for the com- 
pany. 

The Bartholomay-Darling agency is headed 
by comparatively young men and is a very 
active organization. They were brokers until 
a few years ago when they accepted the repre- 
sentation of several fire companies and the 
Ocean Accident and Guarantee Corporation. 

The Eldred Agency is a_ well-established 
company of Milwaukee and has long held the 
general agency of the Ocean Accident and 
Guarantee Corporation for part of Wisconsin. 
It also represents the Royal Indemnity. 





Death of Walter C. Faxon 

Walter C. Faxon of Hartford, vice-presi- 
dent of the 7Ztna Life and of the 7A2tna Casu- 
alty and Surety Company, died last Saturday 
of angina pectoris. Death came suddenly as 
Mr. Faxon had been at his office on Friday. 
Mr. Faxon was of “Mayflower” stock, and was 
born in Hartford in 1856. After graduation 
trom high school, he joined the Travelers staff, 
going with the A=tna seventeen years later, 
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when its accident department started, January 
I, 1891. 
retary, secretary and vice-president. 
cease will be mourned by a large number of 


He became successively assistant sec- 
His de- 


friends. 





To Modify Accident Clause 

Accident and health companies and life com- 
panies writing accident and health insurance 
must change their policy forms and modify 
all existing contracts in Kansas under a ruling 
announced this week by Frank L. Travis, In- 
surance Superintendent. The department has 
found a clause relative to the payments of 
accident claims for deaths which are deemed 
objectionable. The ruling directing the com- 
panies to modify existing contracts follows: 

Upc n examining the accident policies filed 
with this department, we find some contracts 
contain the following clause: 

If the insured shall carry with another company, 
corporation, association or society, other insurance 
covering the same loss without giving written notice 
to the company, then in that case the company shall 
be liable only for such portion of the indemnity 
promised as the said indemnity bears to the total 
amount of like indemnity in all policies covering 
such loss. 

This department objects to this clause in an 
accident contract unless it is modified so that 
it will not apply to the principal sum and 
specific losses provided for therein. 

You are hereby advised that any accident 
policy which contains the clause objected to 
herein is disapproved by this department, and 
ruling together with a statement to the effect 
that your company will either discontinue the 
use of this clause, or that it will be modified 
to the extent and in the manner indicated 
herein. 





North America Progressing 

The Indemnity Company of North America, 
through Charles F. Frizzell, vice-president and 
general manager, has announced a number of 
important agency appointments. They are 
largely in New York, Pennsylvania and New 
Jersey. The list also included Atlanta, Ga., 
Baltimore, Md., and South Norwalk, Conn. 

Charles J. Koch has been appointed a con- 
tract underwriter in the New York office. He 
was formerly with the National Surety, having 
had fourteen years’ experience with them. He 
begins his new work this week. 


New Plate Glass Company 

The Plate Glass Indemnity Company of 136 
Washington street, Paterson, N.J., with Louis 
S. Barton as agent, has been chartered in the 
office of the Secretary of State to operate as 
insurance underwriters and general agents: for 
indemnity and insurance companies and to 
write and issue contracts and policies of in- 
demnity and insurance for companies. The 


concern has a capitalization of $5000 which is 
divided into fifty shares at $100 each at par, 
while the amount that will be devoted to the ~ 
starting of business is $1100. 
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Agency Wants 


Actuarial 


Actuarial 














WANTED: UNDERWRITER 


Experienced in compensation automobile and 
miscellaneous lines for large office located outside 
of New York City. Opportunity for right man. 
Give age, Experience and present Salary. Box 
90, care THE SPEcTATOR P. O. Box 1117, City 
Hall Station, New York, N. Y. 











MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street CHICAGO 
Telephone Randolph 7684 





A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 

















Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 

American Eagle Auto- National Union New Amsterdam 
mobile-Hartford  National-Hartford _ Casualty Co. 

American Equitable Philadelphia Under- Indemnity Company 

British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix - 

Insurance Underwriters BROKERS’ LINES SOLICITED 





MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 








FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 
Telephone Walnut 3761 














NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLE- 
MANNIA FIRE OF PA. CAPITAL 
FIRE OF N. H. GEORGIA HOME 
OF GA. UNITED AMERICAN OF 
PA. 


P.B. DUTTON, Mak. ROCHESTER 





J. H. NITCHIE 


ACTUARY 


19 SOUTH LA SALLE STREET 


1523 Association Building 
Telephone, State 4992 CHICAGO 





W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


256 BROADWAY NEW YORK 








PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 





W. R. HALLIDAY 


CONSULTING 
ACTUARY 


INSURANCE EXCHANGE CHICAGO 














SOBRINOS DE EZQUIAGA 
ESTABLISHED 1821 
General Insurance Agents 


Box 351 
San Juan Porto Rico 


DONALD F. CAMPBELL 


CONSULTING ACTUARY 


76 WEST MONROE ST. CHICAGO 
Telephone, Randolph 918 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 




















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 

insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. 2 7 

Temporary money advanced on strictly private 
arrangements. . 

All communcations held personal and confidential. 

Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 813 Hume-Mansar Bidg., 
Kraft Building 


Indianapolis, Ind. 
Des Moines, Iowa 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 BROADWAY NEW YORK 














E. F. JANSSENS 


Agent d’Assurances 
et de Reassurances 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 








T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 




















Anvers Bruxelles 
2 Courte rue des Claires 28 rue St Michel 
Actuarial 


JNO. A. COPELAND 


CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 














FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 
35 Nassau Street New York 











T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 








ABB LANDIS, Actuary 


To January Ist, 1920, Mr. Landis 
has been employed by 204 of the old-= 
est and largest Fraternal Societies in 
the United States and Canada, to 
compute rates of contribution, to 
make valuations, to report on read=- 
justments, to prepare forms of certifi- 
cates, to write constitutions and to 
give technical advice. Long experi- 
ence in Fraternal work and technical 
knowledge of insurance and law give 
a superior value to his services. He 
has dealt with every phase of the busi-= 
ness to the satisfaction of clients. 
NASHVILLE TENNESSEE 
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Miscellaneous Insurance 








Actuarial 








F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 

















Insurance Lawyers 








IRELAND 
GEORGE McILDOWIE & SONS, Attorneys-at-Law, Bel- 
fast, Ireland. Refer to Equitable Life, Mutual Life, New 
York Life, Metropolitan, Aetna Life, John Hancock Mutual, 
Illinois Life, Boston Mutual and American Consu: at Bel- 
fast. Cables: Mclldowie, Belfast. 











Insurance Examiners and Adjusters 











BININGER & SIBLEY 


140 LIBERTY STREET NEW YORK CITY 
Phone Rector 8591-538-652 


INSURANCE ADJUSTERS 





Claim Investigations Appraisements (Auto Damage) 
Claim Adjustments Adjustments (Aero Claims) 
Auto Subrogation Claims 

















LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may become 
a friendly policyholder if impressed with 
the farness of an adjustment. 


R. L. NASE, 
Adjuster for Casualty Companies 
1110 Mutual Bldg., RICHMOND, VA. 


Liability, Compensation, Accident 
and Health Claims 
TERRITORY: 


Virginia and North Carolina 














Company Representation Wanted 











A PORTO RICO 


firm, conversant with the insurance 
business, is seeking the representation of 
a reliable American Insurance Company 
desiring to canvass that territory, which 
offers an ample field for developing the 
business—preferably one which writes 
both fire and marine risks. 


Address P. O. Box 307, San Juan, 
Porto Rico. 


























ON THE PERSONAL SIDE 














Fred W. Fleming, former head of the Kansas 
City Life Insurance Company, has been ap- 
pointed permanent receiver for the Kansas 
City Railways Company by Judge Kimbrough 
Stone of the Federal Court. Mr. Fleming will 
make a thorough investigation of the com- 
pany and expects that some changes in the 
management will be necessary, 


Jesse S. Phillips, Superintendent of Insur- 
ance of New York State, who has served ably 
and well since his appointment in 1915, is ex- 
pected to be reappointed before the expiration 
of his term of office in July, 1921. Mr. Phillips 
is a Clear thinker and has taken an active part 
not only in the administration of his own de- 
partment, but of the affairs of the National 
Convention of Insurance Commissioners, of 
whose executive committee and committee on 
valuation of securities he is chairman. 


T. Frank Appleby, a well known fire insur- 
ance man of Asbury Park, N. J., has been 
elected a member of the House of Representa- 
tives. Mr. Appleby is an active member of the 
New Jersey Local Agents Association. 


Senator Tom F. McMechan, of the Mid- 
Continent Life of Oklahoma City, has made a 
new record in the agency annals of the com- 
pany, having written $307,500 during the month 
of October. This included one $100,000 ap- 
plication and two for $50,000. The Senator 
is a man of striking appearance and personality 
and one who believes thoroughly in life insur- 
ance. 


Henry D. Clarke, manager of the plate glass 
department of the Great Eastern department 
of the Union Indemnity Company, .was ten- 
dered a luncheon by friends at the Lawyers 
Club last Saturday. Mr. Clarke is about to 
depart for New Orleans to become manager 
of the plate glass department of the Union In- 
demnity. President William T. Woods of 
Lloyd’s Plate Glass Company was the leading 
spirit of the affair at which representatives of 
all the companies in the business were present. 
A Tiffany gold watch bearing an inscription 
was presented to him as a special mark of 
friendship and esteem. 


Col. Thomas Peters of Atlanta celebrated 
his eightieth birthday last week. He is one 
of the oldest underwriters still on the job and 
has been connected with the insurance business 
since the close of the Civil War. He started 
as a local agent in Selma, Ala., representing 
such companies as the Liverpool and London 
and Globe, the Home and the Hartford. He 
was present at the first meeting of the South 
Eastern Underwriters Association and was 
secretary of it for four years. He wrote a 
complete history of the organization at the 
time of its twenty-fifth anniversary in 1907. 
His memory is remarkable in spite of his age. 
He is familiar with all the important under- 
writing developments of the South for many 
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years past and has a long list of friends and 
acquaintances in the insurance business. He 
is now in the Atlanta office of the South East- 
ern Underwriters Association, and appears at 
his desk every day. 

Andrew C. Otto, Jr., adjuster for the United 
States Fidelity and Casualty Company, was the 
recipient last week of another decoration for 
bravery in the Argonne campaign. At the 
Armistice Day celebration in the Seventh Regi- 
ment Armory, General Robert Nivelle, one of 
the heroes of Verdun, was present to make the 
presentations. He followed the French custom 
of saluting each of the heroes on the cheek. 
Lieutenant Otto has been decorated several 
times before, but he is emphatic to state that 
his experience last week was the first of its 
kind. 


LAWRENCE J. BRENGLE CHIEF 
UNDERWRITER 


New Marine Syndicates Now Well Organ- 
ized 


The marine insurance syndicates A. B and 
C are now well organized. Syndicate A, which 
1S a service Organization for the underwriters, 
is establishing branch offices in the United 
States as rapidly as possible. Offices have re- 
cently been opened in Baltimore, Md., and in 
Jacksonville, Fla., and others will be opened 
this month in New Orleans and Galveston. 
Manager Charles R. Page hopes to have of- 
fices in all important United States ports be- 
fore the turn of the year. Eventually connec- 
tions will be established in foreign ports, espe- 
cially in South America and in the Philippines. 

Announcement has been made of the appoint- 
ment of Lawrence J. Brengle as underwriter 
for Syndicates B and C. Mr. Brengle takes 
the place of William H. McGee, who acted as 
underwriter pro tem. Mr. Brengle gained his 
insurance training in the Philadelphia office of 
Johnson & Higgins. He was stationed later 
in San Francisco and then in Seattle for the 
same company, gaining a large acquaintance 
among shipping men on the Pacific Coast. He 
returned to New York in 1905 and served in 
the underwriting and adjusting departments 
for several years. In 1917 he joined the In- 
surance Company of North America and left 
them to take his present position. 

W. N. Soleaux has just been appointed 
treasurer of Syndicate A. Mr. Soleaux 
formerly was a disbursing officer of the United 
States Shipping Board. 

Syndicates C and B are now writing busi- 
ness as rapidly as it comes to them. While 
hull policies are for a year or more and are, 
therefore, not coming on the market too fast, 
a good deal of cargo insurance has been 
written. 


—G. C. Wallingford, chief accountant in the West- 
ern department of the Atlas, has been made branch 
secretary, and will come to New York. 
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THE INDUSTRIAL 
CLAIM ADJUSTER 


By C. H. HARBAUGH, M. D. 
Useful for all Accident and Health Insurance Agents. 


The INDUSTRIAL CLAIM ADJUSTER has been prepared to help in- 
dustrial accident and health insurance agents to increase their earning capa - 
city. From this book they will learn how not to solicit persons who cannot 
be accepted for accident and health insurance. 


Frequently an agent is called upon to adjust claims, and if he is in posses- 
sion of this book he can tell approximately how long the disability, for which 
claim is made, should last, thus assisting prompt settlement. 


The INDUSTRIAL CLAIM ADJUSTER contains the technical and pop- 
ular names of accidents and diseases and is so completely indexed that the 
description of any accident or illness can be found without trouble; also a 
variety of other information useful to the accident agent, including the names 
of all bones of the body, table of heights and weights used in accident and 
health insurance, a table for computing weekly indemnity and a table for 
computing monthly indemnity. 


Constant use of this book by the industrial accident and health insurance 
solicitor will result in fewer postponements and rejections of applications 
as well as less dissatisfaction on the part of the claimants. 





140 pages published in vest pocket size for ready reference. 
Price, in flexible leather binding, $1.00 


Liberal discount will be allowed on orders of 100 or 
more copies. 





THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 














TWO BOOKS BY WILLIAM ALEXANDER 


What the Author says about these Books 


1. WHAT LIFE INSURANCE IS AND WHAT IT DOES 


“The agent who wants to serve the public and who wishes 
to be a convincing and successful salesman must know of 
his own knowledge that life insurance rests on a scientific 
foundation as steadfast as the everlasting hills. Conse- 
quently every insurance salesman should read a primer such 
as this which deals with fundamental principles.” 


2. HOW TO SELL INSURANCE—(Just Published) 
“This is a practical guide to the insurance salesman. It 
is no more important than the other book, but it will prove 
more entertaining and profitable, as the effort has been to 
embody in it ail the hints about canvassing that the agent 
will need in his work in the field.” 





WHAT LIFE INSURANCE IS AND WHAT IT DOES 
Price per copy bound in cloth, $1.50 





HOW TO SELL INSURANCE 
Price per copy bound in cloth, $2.00 





Liberal discounts are allowed on both of these books sold 
in quantities. 


PUBLISHED BY 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 














RENAN 
IT IS VITALLY IMPORTANT 


as a salesman of Commercial Accident and Health Dis- 
ability policies that you learn more about Continental In- 
come Protection forms—the forms that sell and stay sold, 
backed by the greatest Accident and Health Insurance 
organization in America. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. Alexander, Pres. 


General Offices: Chicago, U.S. A. 
Canadian Head Offices: Toronto, Ontari © 


United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bldg., Calvert, German and Mercer St 














JOHN R, BLAND, President 








CAPITAL, PAID IN CASH. ,..$4,500,000.00 





NMI CNS IS ora osc ra uo renciein ain o/ehinie Brale eielnnisieio sie siasieeis $3,979,763.87 
RESERVES B ccavatevevelaveve ave laiare oieisiaie ala als are micreare eam 19,527,428.74 $23,507,192.61 
TOTAL CAPITAL, SURPLUS AND RESERVES <:+++eceseeeees $28,007,192.61 











Fire Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 














THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER . 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 





Established © 1869 


LONDON GUARANTEE & ACCIDENT CO, Ltd. cregnzen 


Head Office: CHICAGO, ILL. F. W. LAWSON, Gereral Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH, . 

Resident Managers 434 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO.. Resident Managers 145 Milk Street, Boston, Mass. 





American Indemnity Company 


Home Office, ~ Galveston, Texas 
Cash Capital $600,000 ~ Assets, Over $2,000,000 


This company was examined by the New York Insurance 
Department as of June 30th, 19109. é 

The examiners in part stated: 

“RESERVE FOR LOSSES. The company’s estimates 
covering the classes of insurance it writes were found to be very 
conservative and ample provision has been made to meet this 
liability.” 


Responsible Agents Wanted Where not Represented. 























November 18, 1920 


THE 


SPECTATOR 














INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 


Reserve for Unearned Premiums................ceeese0-- $996,557.81 

in a-di.s03b65dd esd cd ecdakatecwed wanes 242,981.13 

aA IN are rekar ic’ niareaic\s sie sid avecsvolebele Ba leeror ae $250,000.00 

INGE SUED o.c.6io.6.016 c:eicarsiap ete: sige 0! cele /eleiavaare:overe 956,350,28 

Surplus to Policyholders .........cccccccccscceces 1,206,350.28 
Total Assets.............. $2,445,889.22 


WM. H. PALMER, President W. H. McCARTHY, Secretary 


National Liberty 
FJusurance Company of Amertca 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
: Statement, January 1, 1920. 
Cah: Caoitalisicciccics:siocdievslanecnces veues os ov enn 00 
FI re ee nea eee 
Liabilities including Capital................... 7,638,598.39 
oe eae 
Surplus to Policy Holders..................... 4,109,647.98 
HEAD OFFICE: 
709=717 Sixth Avenue, Cor. 41st Street, New York. 














A FEDERAL INSTITUTION 


The Masonic Mutual 
Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 


h ity of the Old Line. Surrender Values, and Special 
The sconaman a the Fraternal. Advantages not found elsewhere, 


Select work, with big returns to high class representatives. For terms and territory 
write to 


WM. MONTGOMERY, President and General Manager 


1621 H Street, N. W. Washington, D. C. 
Required by the laws of the United States to maintain the legal reserve on every policy. 


GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 



































N. H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


Cc. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins. Co. 


OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee! 








GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


Two good personal producers may combine 
to get contract. 


If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 














RITISH AMERICA ASSURANCE CoO. 
TORONTO, CANADA 


INCORPORATED 1833 


FIRE, AUTOMOBILE, EXPLOSION, RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 


UNITED STATES BRANCH 
January 1, 1920 
pO er were rer eis rr ree rrr $2,297,350. 46 
BRN. cos xen biwegeacaaatekenageweeees 1,517,850.59 


TOG Ta oa ses css cagens es ceeeissss ce _ $779,499 . 87 
W. B. MEIKLE, President and Generai Manager. 
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FOR FOLDER 
SHOWING ELABORATE DISPLAY 











American National Insurance Company 


of Galveston, Texas 
W. L. MOODY, JR., President 


Fifteenth Annual Statement, December 31, 1919 


ASSETS 


Real Estate Owned..... (Gidieide Aelciciea sonia nated awe kaw age dares 
Mortgage Loans, First Liens................... a sine Sai siaiore «ies 
Loans Made to Policy Holders on Company’s Policies.......... 


$884,324.41 
3,091,830.79 
651,057.17 


WAM SS cased aces ad ab gaa < nee a oe a aaa ew pia aed dhe ae aiees 1,589,468.02 
Collateral Loans... 2.12. ses ccccccce cc cccsscecccsccccceces 32,600.00 
Cartiedtes OF DONOa se ce cc denadcn ce senweweekeudesecaueded 46,679.22 
CaM AGED occ ie ac cdedwateawdaneeaddeseutasesadsuawed 690,373.70 
Interest Due and Accrued......... iaaie ease Weweeredansy ca ealed 157,631.02 
Net Deferred and Uncollected Premiums..................... 168,995.02 
Fe ee ere ee ree Ce eT oe eee 2,827.02 


$7,315,786.37 
LIABILITIES inate 
Net Reserve American Experience 3 and 3}4 per cent.......... $5,743,808.08 
Special and Contingent Reserve...........seeecccecceecccees 226,521.59 


Death Losses in Process of Adjustment. .........cccecccccccs 52,029.75 

AVC ee EIDE ac ca caness 00 cs ds Son wevasnead cele oo 100,120.13 

CARMEN SUGE Rs asic t doc cuide'ds atin camncndcsenedseds $250,000.00 

AMMAN PUIG oa cccaccmecieacsenavenstionawascwcms 185,842.40 

Surplus..... 06 see dees sete snsseesecedcesdsonesse 757,464.42 

Surplus Security to. Policy Holders. «<<... s0scseseiccieecceas 1,193,306.82 
$7,315,786.37 


Life Insurance in Force, $101,632,847.00 
Paid Policy Holders, $7,175,570.00 


**Anchor te the Anico” 


For Further Particulars Write to: 


Cc. S. Hutchings, Actuary and Agency Mgr., Ordinary D 
W. J. Shaw, Secretary and Mgr., Industria! nome 
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A GROUP OF 


Life Insurance Leaflets 


The Spectator Company offers for sale to the life 
insurance community the following attractive and 
compelling leaflets. Each one is full of emphatic 
arguments on the benefits of life insurance and make 
direct appeal to both men and women in all walks 
in life. These leaflets are sure producers of good 
business results. 

Prices at which the leaflets can be supplied: 


Robbing Yourself (Issued in May, 1917). 
Showing the Advantages of Saving vs Wasting. 
Per 1,000, $20; per 500, $12; per 100, $3. 


Take Notice (Issued in May, 1917). 
Emphasizing the importance of paying premiums 
promptly. 
Per 1,000, $20; per 500, $12; per 100, $3. 
The Unexpected Always Happens. 
It is like reading news from the seat of war to read 
the list of victims of sudden death and accident. 
This leaflet can be used to advantage by agents 
of both life and accident insurance companies. 
Per 1,000, $20; per 500, $12; per 100, $3. 


Are You a Woman? 
If so what do you do with your money? 
Per 1,000, $20; per 500, $12; per 100, $3. 


Too Busy. 
An effective reply to the claim often made of 
being too busy to consider life insurance. 
Per 1,000, $10; per 500, $7; per 100, $2. 


Caution to Policyholders. 
A strong and lucid argument for keeping policies 
in force. 
Per 1,000, $20; per 500, $12; per 100, $3. 


Up Against It. 
Forcibly illustrating the misfortunes of many 
former well-to-do capitalists and business men. 
Per 1,000, $10; per 500, $7; per 100, $2. 


It Helps You Along. 
A strong appeal to the uninsured and the under 
insured. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 


What Holds You? 
Sets forth the advantages of life insurance agency 
work as a career for young men. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 


A Legacy For You. 
Unique life insurance leaflet just published. 
Limited payment endowment and income in- 
surance presented in a novel way. Fine busi- 
ness getter. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 


On orders of 1,000 copies or more, the inscription 
of company or general agent will be printed without 
extra charge. On orders of less than 1,000 $8. 
. extra for inscription. Sample copies of any or all 
these leaflets will be sent on receipt of ten cents each. 


Mail 90 cents and sample copies of the whole 
series (10 leaflets) will be sent to you. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
BNBURANCE EXCHANGE NEW YORK 











NOW READY 





INDISPENSABLE TO EVERY LIFE AGENT 


Two Companion Pocket Publications 
Unequaled as Canvassing Documents 


THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 
TWENTY=NINTH ANNUAL EDITION, 1920 


The only work giving complete premium rates and policy 
forms of 170 leading companies. 


The Handy Guide presents the facts concerning premium, 


rates, surrender values, policies and applications of the active 
life insurance companies of the country. 

The book being alphabetically arranged, is self-indexing, and 
all of the matter relating to any one company is grouped to- 
gether. The volume also contains annuity rates, reserves upon 
various mortality tables and rates of interest, etc. 

Its value to every progressive agent is incalculable. 

In the many years of its publication The Handy Guide has 
maintained the core reputation for reliability and complete- 
ness. 

Price, in flexible binding, $3.75 


Price, with thumb index, $4.00 


Vest Pocket 
Life Agents’ Brief 


1920 EDITION 


The most convenient work on premium rates, dividends, net 
cost, cash values and policy provisions. 

Premium rates for 125 companies shown at a glance. All 
companies listed under each age. 

Dividends and Average Yearly Cost for 5 and 10 Year 
Periods. A new and valuable series of tables, showing divi- 
dends paid year by year for a period of ten years and the aver- 
age yearly cost for both fiveand ten year periods. Theschedule 
covers Ordinary Life, Twenty-Payment Life and Twenty-Year 
Endowment policies issued at ages 25, 35, 45 and 55. The 
arrangement of the tables admits of an instant comparison of 
dividends to policyholders. and net cost, making it invaluable 
to the agent when comparing the figures of two or more com- 
panies, 

This edition of the Life Agents’ Brief also presents, for the 
first time, in compact form, the amount of annual] dividends per 
$1,000 of insurance paid in the year 1920 on the three leading 
forms of policy contracts, viz.: ordinary life, twenty-payment 
life, and twenty-year endowments, issued during a period of 
five years. The dividends are given for ages at entry of 25, 
30, 35, 40, 45, 50,55and60. Byaconcise form of arrangement 
the figures are shown in immediate contrast with the premium 
charged, so that the determination of the net cost is easily 
arrived at. 

Policy provisions clearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses. 

Net cost shown for ten years of actual experience. No 
estimates or guesswork. 

Cash va'ues presented in most comprehensive form. 

The best and cheapest work for agents. 


Price, in flexible binding, $2.00. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE PUBLISHERS NEW YORK 

















a ff 


(BR 











November 18, 1920 





THE 


SPECTATOR 




















Ue 


} i? in ln 








OPPORTUNITY 


Capable life insurance man for superintendent 
or agency director. Good salary to the right 
man. Address E.S., care of THE SPECTATOR, 
P. O. Box 1117, City Hall Station, New York 
City, N.Y, 

















INTERNATIONAL LIFE & 
TRUST COMPANY 


GENERAL OFFICES, MOLINE, ILL. 


An “Old Line” Legal Reserve Company, Issuing all the 
Standard Forms of Policies. Exceptional Opportu- 
nities for Live Men. 


J. O. LAUGMAN 
President 


A. JOHNSON 
Sec. & Med. Dir. 


) 














Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 














EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 

















SALESMAN OPPORTUNITY 
We can use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, Gary, Indiana. 
Wilbur Wynant, President. 














The Fraternal Protective Association 


12-20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows Only 








iy 





FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817 Incorporated March 27, 1820 
Charter Perpetual 


CRB e sc ccawccdneedddcddacdanweus $1,000,000.00 
I Kas canceeeadaad tne hee es 13,481,581.02 
Reserve and other Liabilities........ 8,881,957.78 
rer ee ere 3,599,623.24 
Surplus tojPolicy Holders. .......... 4,599,623.24 


Tee = et E. C. IRVIN, President. 
[inv , J. W. COCHRAN, Vice-President. 
s JNO. B. MORTON, 2d Vice-President. 
M. G. GARRIGUES, Secretary and Treasurer 
R. N. KELLY. JR., Assistant Secretary. 





NATIONAL 
CASUALTY 





Service of Quality to Policyholdere 
Contracts of Superiority to Representatives 





4, Write for information relative to open territory. Have two 
4 sone agencies with business established where change is 
esired. 











GREAT SOUTHERN LIFE 
INSURANCE COMPANY 


Houston — Dallas 


Texas 


TEXAS HUNDRED MILLION 
DOLLAR COMPANY 


O. S. CARLTON, President, Houston, Texas 
E. P. GREENWOOD, Vice=President, Dallas, Texas 


26+ necertenaslhmees 
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BUSINESS INSURANCE 


A Concise Description of the Adaptation of Life 
Insurance to the Protection of Corporations, Business 
Firms and Individuals. 


By ForsBes LInpDsAy 


This is a book designed to aid the agent in acquir- 
ing the ability to formulate plans to meet the needs 
of business firms and corporations for protection. 


Business Insurance Principles Illustrated by Typ- 
ical Examples drawn from Actual Experience. 


Price, in flexible binding, $1.5¢ per copy. 
THE SPECTATOR. COMPANY 


CuHicaco OFFICE 135 Wittiam STREET 
INSURANCE EXCHANGE NEW YORK 














THERE IS INSPIRATION 


in working for The Great-West Life. So the Agents say,—One writes: 


“T feel confident if an Agent can’t write Business for The Great- West Life, he is not 
adapted for Life work; as an Agent has everything in his favor and it is an inspiration 


to represent a Company that is doing so well for its Policyholders.”’ 
If you need just such co-operation and have a record to show—write to 


THE GREAT-WEST LIFE ASSURANCE COMPANY 


Head Office - Winnipeg 





SAFETY for 
THE WIDOW’S MONEY 


Through The, 


MONTHLY 
INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this’ great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 








A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 
Louisville. Ky 


P. O. Box 617 








PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 











Just the Book for Students in the Coming Examinations 
New, Improved and Greatly Enlarged Edition of 


Fire Insurance Inspection and Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Association 
Members, Insurance Society of New York 


3200 DIFFERENT SUBJECTS TREATED 
NUMEROUS ILLUSTRATIONS 


A Complete Text and Reference Book for 


Fire Insurance Inspectors and Underwriters, Students, 
Firemen and Others Interested in Fire Prevention 


Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 
Chemicals and their Hazards Described 
Manufacturing Processes & Special Hazards Listed 


Alphabetically Arranged—Printed on Thin Paper—Bound 
in Flexible Covers—Just the Book for the Under- 
writer in Office or Field 


PRICES 


Flexible Binding, $5.00 
De Luxe edition, thumb indexed, $6.50 


THE SPECTATOR COMPANY 


PUBLISHERS 


CHICAGO NEW YORK 























1 PEE AP RE RE AE a AP; : 








November 18, 1920 


THE SPECTATOR 














Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 
33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N. Y. State, 56 Maiden Lane, N.Y. 





JUST OUT: 
Farmer’s Special Disability Policy; 


New Accident Policy; 
New Semi-Commercial Policy. 


Besides: 
Nurse Special; Teacher’s Special; 


Business Women’s Special Policies. oe hes 
o policies are built to fit the occupation. That’s why theylareleasily 
sold. 


Full particulars op request. 


INTER-OCEAN CASUALTY COMPANY 


J. W. Scherr, President. W. G. Alpaugh, Secretary. 
CINCINNATI, OHIO 

















Attention, Insurance Men! 











A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build upa permanent business. Liberal 
contracts to good men. Our policy is a quick 


seller. 
All answers treated with confidence. 


Address L-438, care of THE SPECTATOR, 
‘ P. 0. Box 1117, New York City, N.Y. 
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LIFE INSURANCE Co. 


IGOOD 228neast 


COMPANY] 
- FOR GOOD MEN | 


CBRobins, Pres. CB Svaboda;, ‘Secy | 
IDS, IOWA 








INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 
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PURE LIFE 
INSURANCE 
PROTECTION 

















ue $100,000,000 
Vee) INTERNATIONAL LIFE 


INTERNATIONAL LIFE PUTS 
MORE THAN THREE YEARS’ 
GROWTH INTO ONE YEAR 
BY INCREASING INSUR- 
ANCE IN FORCE ABOUT 
334%% DURING 1919 


Closing the calendar year of 1919 with 
insurance in force $101,967,853.00 
($100,437,000 on paid for basis) as com- 
pared with about $77,000,000 of insurance 
in force December 31, 1918, the Interna- 
tional Life has disclosed by its tenth 
annual statement that it has become a 

+ one hundred million dollar company in 
about ten years by increasing its outstand- 
ing insurance by about thirty-three and 

Home Office ' one-third per cent. in one year. 


COMPARATIVE STATEMENT OF GAINS 
Dec. 31,1919 Dec. 31, 1918 Gain Per cent. 
Total Ins 


ur- 

ance in Force$101,967,853.00 $77,042,499.00 $24,925,354.00 32 per cent 
Total Admitted 

13,261,727.40 11,593,728.40  1,667,999.00 14 per cent 





Income.... 3,414,125.21 .2,655,494.37 758,630.84 28 per cent 
Reserve for 

Policyholders 11,801,265.46 10,233,325.43 1,567,940.03 15 per cent 
Surplus to Pol- 

icyholders. . 776,875.10 652,605.99 124,273.11 19 per cent 

Progressive management coupled with an attractive group of policy con- 
tracts gives to prospective policyholders and to agents a great op ig 4 
to grow up with and enjoy the benefits of a ‘“‘Company of Today Wi 
Methods of Tomorrow.” 


INTERNATIONAL LIFE OF ST. LOUIS 
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OF COURSE YOU CAN WITH OUR POLICIES, 


INSURANCE IN FORCE - OVER $49,000,000.00 


YOU ARE WORKING FOR COMMISSIONS SELL POLICIES PROVIDING REAL PROTECT!0ON 


Our policies pay Double for Accidental Death 
For Total Disability—a yearly income 

No premiums payable during total disability 
No deductions at death for disability payments. 


For territory North or South Carolina—address Woods & Woody, Managers, Greensboro, N. Carolina 


For territory in other states, address 


Reserve Loan Life Insurance Company '"“idiaaa ” 


‘ Indiana 
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